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#BreekNuweGrond

Ons bied produkte en dienste 
vir elke hoed wat jy moet dra
SENWES GROEP VAN MAATSKAPPYE

By Senwes verstaan ons dat jy nie net boer nie, daarom 

bied ons as eenstop-landboubesigheid en jou landbou-

vennoot, pasgemaakte oplossings om elke taak vir jou  

te vergemaklik.
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On Saturday, 15 August 2020, 141 days since the 
country went into lockdown level 5 and life as we 
know it changed, President Cyril Ramaphosa made 
an announcement that the nation will now be entering 

lockdown level two. This announcement brings great news for 
businesses and consumers alike as on the one hand, the tobacco 
and alcohol industries will finally be able to resume operations 
and  consumers will stop scouring the black market and paying 
insane prices to obtain alcohol and cigarettes. 

In this edition of Scenario, we take a closer look at the tobacco 
and wine farming industries and see how gravely they have been 
affected by the ban on the sale and transportation of alcohol 
and tobacco products as part of government’s bid to flatten the 
curve of Covid-19 infections in the country. The Agri Value Chain 
Discussion Series brought together thought-leaders in these 
industries to have a candid conversation about the current situa-
tion and a way forward. We also focus on the upcoming planting 
season, with special attention to mechanisation and getting your 
equipment ready.

For many of us, the announcement of the easing of the lockdown 
brings new light and hope of once again reuniting with family that 
we have not seen in months. For others, this means that they can 
enjoy a glass of wine or their preferred tobacco products without 
the threat of criminality hanging over their heads. For businesses 
especially, this means that they can go back to work and contrib-
ute to reviving an economy under siege.

There is elation in the air and business order may indeed be 
restored, but at what cost? In his speech, the President warned 
against the looming threat of the second wave of infections and 
while the easing of the regulations are intensely necessary at this 
point if we want to give our economy a fighting chance, there is 
a glaring flipside to it that leaves the respon-
sibility of containing the spread of the 
coronavirus squarely on the shoulders of 
the country’s inhabitants. The gates have 
been opened. It is now up to each of us to 
exercise the necessary caution and 
adhere to the social distancing 
and hygiene regulations  
designed to keep us safe.

COLUMN | RUBRIEK

Uit die Woord

Johan Schoeman

‘n Hemelse Erfenis
‘n Testament is nogals ‘n belangrike dokument, dikwels ‘n lewens-
veranderende dokument. Dit bevestig dat dit waarvan ek nou die 
eienaar is, eendag as ek sterf, joune word. Al wat jy dan moet doen, 
is om dit te ontvang en jou eie te maak.

Het u al ooit gewonder waarom die Bybel in testamente verdeel 
is? Waarom Testament, en nie deel een en twee of hoofstuk een 
en twee nie? Testament dui op ‘n ooreenkoms en herlei in die Here 
se taal en ou Afrikaans, direk na ‘n verbond. Die Bybel is juis in 
testamente verdeel, want dit bied ons ook ‘n lewensveranderen-
de ooreenkoms wat spesiaal vir ons beskikbaar is! Dit vertel van 
‘n Almagtige God wat met elke mens ‘n ooreenkoms, ‘n verbond 
wil sluit, eers ‘n “ou-verbond”; Ek wil jou God wees, gehoorsaam, 
volg en dien My, en daarna met Jesus se dood aan die kruis; ‘n 
“nuwe-verbond”: Ek het alles vir jou gedoen, ontvang dit en leef tot 
my eer. ‘n God wat vir jou sê: “Die erfenis wat Ek gee sal jou lewe 
onherroeplik verander, ‘n erfenis wat jou toegang tot al die skatte 
van die aarde en die hemele gee. Dit maak jou ‘n nuwe mens met 
‘n nuwe status en ‘n eretitel  – ‘n Koningskind! Al wat jy moet doen 
is: ontvang dit!

‘n Onverganklike, lewensveranderende erfporsie - dit verander jou 
fokus, jou denke, waardes en prioriteite en gee nuwe sin en bete-
kenis aan jou lewe. Anders as met ‘n aardse testament hoef jy nie 
te wag tot die testateur doodgaan om eienaarskap hiervan te kan 
neem nie. Jesus het klaar aan die kruis gesterf, dit kan nou reeds 
joune wees. Al wat nodig is, is jou aanvaarding van die Testateur 
se ooreenkoms wat vir jou met die woorde van Johannes 3:16 kom 
sê: Ek het jou so lief dat Ek My enigste Seun, Jesus Christus, gegee 
het om vir jou aan ‘n kruis te sterf, sodat jy my kind, my erfgenaam 
kan wees.

Die hartseer van baie testamente is dat die begunstigdes dikwels 
nooit opgespoor word en nooit bewus word van hul erfporsie nie. 
Uiteindelik sterf hulle op papier “skatryk” omdat hulle nooit eie-
naarskap van hul erfporsie geneem het nie. Het jy al eienaarskap 
van jou hemelse erfporsie geneem? Dit is goed om dit daagliks te 
hernu!

Ek bid: Here, gee my die oortuiging om my deel van die ooreen-
koms daagliks te hernu, dit op te neem en as erfgenaam van U te 
leef, amen.

ALGEMEEN | GENERAL

Editor's letter

Kefiloe Manthata
EDITOR

Moving forward with  
caution
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Pieter & Tshepo

Oraloor

gehoor..
.

NAZMEERA MOOLA
Head of SA Investments at Ninety One

‶ We had one of the strictest 
lockdowns in the world, so we 
would expect a very big Q2 con-
traction. For Q3, some indicators 
are quite strong at this point in 
time, including electricity con-
sumption, hence the load shed-
ding, and agriculture and min-
ing, and some retail and home 
sales.″

ZWELIVELILE MANDELA
Parliament's Agriculture Committee Chairman 
on agriculture

‶ We must ensure that we take 
collective responsibility for the safety 
and the development of rural commu-
nities. The killing of farmers and farm 
workers has tragically been with us for 
too long. It destroys rural neighbour-
hoods, leaving in its trail destruction, 
devastation and debilitating conse-
quences beyond measure.″

HEIN KOEGLENBERG
La Motte Wine

‶ The wine industry is a long-
term business and the effect of 
the current crisis will be felt for at 
least the next three years.″

MARYNA CALOW
Communications Manager: Wines of South 
Africa

‶ I am optimistic that the indus-
try will recover. Positive export 
figures of 38 million liters of wine 
in July might be the start of our 
recovery process.″

BEYERS TRUTER
Beyerskloof Winery

‶ Farmers are resilient and I 
have no doubt that we will over-
come the current crisis, the key is 
to stand together. I also believe 
that we have to expand our think-
ing to include innovative ways to 
overcome challenges.″

GENERAL | ALGEMEEN
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NUUS#BreekNuweGrond

SENWES GRAINLINK

Senwes Grainlink verstaan dat jy meer as net ’n silo nodig 

het om jou graan te stoor. Met ons veelsydige produk- en 

diens aanbod bied ons veilige transaksies, skep waarde 

vir jou deur kapitaalgroei en dividende vergemaklik jou 

besluite ten opsigte van graanhantering en bemarking.

grainlink

Ons verstaan jou behoeftes 
en het die oplossings...

SENWES GRAINLINK-AD 2020_Scenario.indd   1 Monday/07/9/2020   08:29:46
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SAMESMELTING 

“Die kritiese element van hierdie 
samesmelting, wat ononderhandelbaar is, 
is die voortgesette diensverskaffing aan 
en betrokkenheid by aandeelhouers en 
produsente in 'n groter gekombineerde 

landboubesigheid met ‘n wyer voetspoor.”  
- Francois Strydom, Hoof Uitvoerende 

Beampte van Senwes

Dit is die mening van mnr 
Francois Strydom, Hoof 
Uitvoerende Beampte 
van Senwes, na die 

Mededingingstribunaal Senwes se 
samesmelting met Suidwes goedgekeur 
het. 

Op sy beurt het Dr Herman van 
Schalkwyk, Hoof Uitvoerende Beampte 
van Suidwes, gesê dat die maatskappy 
opgewonde en baie entoesiasties is oor 
die toekomstige vooruitsigte wat hierdie 
transaksie met Senwes sal ontsluit. Dit sluit 
ondermeer in ‘n nuwe waardetoevoegende 
waardeproposie.

Die Mededingingstribunaal het op 18 
Augustus 2020 Senwes se samesmelting 
met Suidwes goedgekeur, onderhewig aan 
sekere voorwaardes. Dit sluit onder meer 
in dat die twee partye sekere graansilo’s 
verkoop en drie jaar lank jaarliks pro-
duksielenings van R20 miljoen aan swart 
opkomende boere verskaf. 

AANLOOP TOT DIE SAMESMELTING
‘n Gesamentlike aankondiging 

in Februarie vanjaar het die twee 
agri-maatskappy  se voorneme om 
saam te smelt bekend gemaak, en 
die Mededingingskommissie, wie se 
werk dit is om groot samesmeltings te 
ondersoek en ‘n aanbeveling aan die 
Mededingingstribunaal te doen, het aan-
vanklik aanbeveel dat die samesmelting 
voortgaan. 

Kort daarna is die aanbevel-
ing egter verander na ‘n algehele 
verbod op  die samesmelting. Die 
Mededingingskommissie het aangevoer 
dat die transaksie mededinging aansienlik 
sou verminder of selfs verhoed. Volgens 
die kommissie sou ‘n monopolie in twee 
van drie geïdentifiseerde geografiese 
markte  in Noordwes geskep word waar 
die partye se silo’s naby mekaar is, wat 
graanopberging betref.  Daar is voorts 
beweer dat die samesmelting waarskynlik 
tot ‘n verhoging in die opbergings- en 
hanteringskoste by silo’s van ‘n gesamen-
tlike maatskappy sou lei. 

Beide die partye het hierdie aanbevel-
ings geopponeer aangesien daar net nie 
enige grondige redes daarvoor bestaan 
nie.  Die  kommissie se beweringe oor 
moontlike beperking van/of nadeel vir 
mededinging  is ten strengste verwerp. 
Om die perseptuele kommer aan te 
spreek is sekere voorwaardes tog aan die 
Tribunaal voorgestel wat die voorwaardes 
uiteindelik so gelas het vier voorwaardes 

Die Mededingingstribunaal het op 18 Augustus 2020  
goedkeuring verleen vir die Senwes en Suidwes-transaksie, 
met sekere voorwaardes.

	 Annette Willemse
	 Senwes Journalist

verseker wyer voetspoor en 
voortgesette diensverskaffing

is gestel wat onder andere behels.

VERKOOPSVOORWAARDE
Dat Senwes en Suidwes  sekere 

silo’s en besighede in die soge-
naamde oorvleuelende gebiede 
aan ‘n toepaslike derde party koper 
binne ‘n spesifieke voorgeskrewe 
tyd verkoop. Hierdie gebiede sluit in: 
Jan Kempdorp (Senwes), Strydpoort 
(Suidwes) en Wolmaransstad  en die 
Africum meule (Suidwes). Die proses 
sal op kommersiële voorwaardes ges-
kied, onder die toesig van ‘n onafhank-
like trustee.

PRYS VOORWAARDE
Die verskille in die onderskeie han-

tering en silotariewe van Senwes en 
Suidwes moet vir ‘n tydperk van vyf 
jaar gehandhaaf word, tensy beleg-
ging in tegnologie en verhoogde effek-
tiwiteit van die silo’s wel ‘n verandering 
in die tariefstruktuur regverdig. 

VOORWAARDES IN PUBLIEKE 
BELANG

Senwes sal produksielenings van 
R20 miljoen per jaar aan opkomende 
boere verskaf, ooreenkomstig die 
Senwes kredietbeleid en gesonde 
kredietverlengingspraktyke, vir ‘n peri-
ode van drie jaar. 

Voorts het Senwes onderneem om 
te poog dat soveel as moontlik werkne-
mers van Suidwes in diens gehou sal 
kan word vir ten minste ‘n periode van 
twee jaar. Enige afleggings as gevolg 
van die samesmeltings is onderwor-
pe aan beperkings. Vir meer inligting 
besoek www.senwes co.za.
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NUUS

SmeermiddelS SpeSiaal vir landbou

TraCTaGri HdX 15W-40  
(enjin olie)
API CI-4/SL
ACEA E7/E5 A3/B3, A3/B4           

Vervaardigers se goedkeuring:
Deutz DQC III-10
MB-Approval 228.3
Cummins CES 20078 /20077 / 20076

Voldoen aan die vereistes van:
CNH MAT 3507
New Holland NH 330H
Case MS 1121
Caterpillar ECF-2 / ECF-1a
FPT-Iveco T2 E7
MAN M 3275

Geskik as die volgende spesifikasies  
aanbeveel is:
John Deere JDQ 78A

Materiaal kodes for verpakkings groottes:
209103 vir 4 X 5L 
209102 vir 20L 
209101 vir 208L 

dYnaTranS mpv (uTTo)
(transmissie-, hidroliese-, en olie bedekte ratte)
API GL-4

Vervaardigers se goedkeuring:
MASSEY F. CMS M1145/M1143
VALTRA G2-08
ZF TE ML 03E/ 03L/ 05F/ 06P/  
17E/ 21F
VOLVO CE WB 101

Voldoen aan die vereistes van:
JOHN DEERE JDM J20C
FORD M2C 134D / FNHA 2C 201.00
Mc CORMICK HTX
CLAAS / RENAULT AGRICULTURE

Geskik as die volgende spesifikasies  
aanbeveel is:
MASSEY F. CMS M1141/M1135
CASE MS 1206 / 1207 / 1209
NEW HOLLAND NH 410B / NH 410C
CNH MAT 3505 / 3509 / 3525 / 3526 / 3540
KOMATSU AXO 80
AGCO / Allis 821 XL

Materiaal kodes for verpakkings groottes:
199985 vir 20L
199085 vir 208L

Lubricants-technical@total.co.za

Total Agri is ‘n reeks unieke en spesifiek geformuleerde produkte 
wat spesiaal ontwerp is is vir die uiterste en wisselvallige  lanbou 
toestande van Suid-Afrika.

•	 Presteer	uitstekend	onder	baie	hoë	temperature	met	lang	
werks ure.

•	 Uiters	geskik	vir	wisselende	weers	omstandighede	–	van	warm	
droë	stof	tot	baie	koue	en	nat	toestande.

Die gebruik van ‘n multi-funksionele STOU olie vir jou landbou 
toerusting het baie indrukwekkende voordele. Alhoewel, vele 
moderne	enjins	vereis	dikwels	‘n	hoër	spesifikasie	enjin	olie	as	wat	
tradisionele STOU tegnologie kan bied.

Gelukkig	hoef	u	nie	bekommerd	te	wees	nie	want	Total	bied	‘n	hoër	
spesifikasie	enjin	olie	aan	–	TRACTAGRI	HDX	15W-40	–	juis	vir	
sulke gevalle. Daarmee tesame beveel ons aan dat u ‘n UTTO olie 
gebruik	–	DYNATRANS	MPV	–	vir	jou	toerusting	se	API	GL4	ratte,	
hidroliese en olie bedekde rem stelsels.

… en, het jy geweet?
TRACTAGRI HDX 15W-40 kan gebruik word op ouer enjins wat 
gebruik maak van STOU produkte soos MUTLIAGRI MS 15W-40.

Kontak ons gerus vir meer inligting oor die nuutste gespesialiseerde 
enjin olies.

Jou trekker enjin verdien net die beste, 
so bederf hom bietjie met ons tegnologies 
gevorderde smeermiddels!

Enjin
Tractagri HDX 
15W-40

API GL4 ratte, hidroliese en 
olie bedekde rem stelsels 
Dynatrans MPV (UTTO)
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Senwes expands 
commitment to 
finance emerging 
black farmers

As announced on 18 August 2020, the Competition 
Tribunal approved the merger between the Senwes 
Group of Klerksdorp and the Suidwes Group of 
Leeudoringstad. As part of the approval agreement, 

the merging parties undertook to enhance their current offering 
to black emerging farmers. Senwes will accordingly provide 
production loans to emerging farmers to the value of R 20 million 
annually, in terms of its credit policy. These loans will be allocat-
ed over a period of three years and will amount to R60 million in 
aggregate.

Senwes is accordingly committed to providing production 
loans for grain and cattle farming to qualifying black farmers in 
terms of, and subject to, Senwes’ credit policy and accompany-
ing qualifying criteria. Finance in this regard, will be extended 
to qualifying farmers on commercial credit terms (payment of 
interest, security requirements and fixed re-payment terms, etc). 
Applications will be limited to farmers who are farming in the 
Senwes and Suidwes operational areas.

Farmers who are interested in applying for this product for 
the current 2020/21 summer production season can contact 
Julias Ramohlabi at Senwes on 018 464 7300 on or before 30 
September 2020.  Enquiries made after this date will be accom-
modated in future production seasons. 

credit

FINANCIAL



SENWES SCENARIO | LENTE  SPRING 20208

NEWS

The thirteenth session of the 
Agricultural Value Chain (AVC) 
Virtual Discussion Series explored 
the reach and competitiveness 

of this value chain, as well as the dire 
impact the current alcohol ban continues 
to have on its productivity and longevity. 
This time around, the panel of industry 
professionals included the likes of Dr John 
Purchase, Agbiz; Maryna Calow, Wines of 

Alcohol industry’s 
sober Covid-19 reality

South Africa (WOSA); Hellen Ndlovu South 
African Breweries (SAB); Lucky Ntimane, 
National Liquor Traders Council (NLTC); 
Sean Robinson, Liquor Traders Association 
South Africa (LTASA) and Andre Muller 
(Pernod Richard South Africa).

A WIDE REACHING INDUSTRY
In terms of numbers, the alcohol indus-

try represents a wide reach, both nationally 
and internationally. The panel members 
shared the following statistics, as it applies 
to them, in this regard:

It is estimated that the recommencement of the ban on alcohol sales will affect up to 
one million people working within this industry value chain. This includes the likes of 
producers, manufactures, wholesalers and retailers of beer, wine, spirits and flavoured 
alcoholic beverages.

• 	 WOSA: 500 members, all exporting their 
products abroad.

• 	 LTASA: 1 400 independent retailers and 
wholesalers with 15 000 employees.

• 	 NLTC: representing more than 34 
500 licenced tavern owners and 200 
000 dependents. Add to this the 10 
000 shebeen permit holders and their 
dependents.

• 	 SAB: sources its produce from 1 277 
farmers across South Africa, of which 
757 are emerging farmers.

AGRICULTURAL
VALUE CHAIN Virtual Descusssion Series

	 Annette Willemse
	 Communication Specialist 
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NEWS

THE IMPACT OF THE ALCOHOL BAN
On 12 July, President Cyril Ramaphosa 

announced the reinstatement of the ban 
on the sale, dispensing and distribution 
of alcohol with immediate effect. This 
announcement did not only catch many 
South Africans by surprise, but also left the 
alcohol industry in a state of panic.

The ban has a major effect on the entire 
value chain.

According to Maryna Calow (WOSA) 
the wine industry has been suffering loss-
es amounting to R4,5 million per week in 
terms of local sales, while export losses 
amount to R300 million per week. This 
does not include wine tourism, which con-
tributes to another R1 million per week.

The ban furthermore hampers industry 
growth and transformation with hundreds 
of SMME and micro liquor manufactur-
ers facing downsizing and even closure. 
Smaller brands which have the potential 
to become future market influencers, now 

find themselves not being able to weather 
the storm. Hellen Ndlovu (SAB) agrees and 
adds that the uncertainty of the current 
situation takes its toll on all involved. She 
explains that farmers have just planted and 
that there is no surety that, as manufactur-
ers, they will be able to take up all of the 
produce at the end of the cycle.

“The entire value chain is suffering” 
says Andre Muller (Pernod Richard South 
Africa) and states that the ban has sev-
eral ripple effects. These include lay-offs, 
retrenchments, a shrinking consumer base 
and a loss of general momentum within the 
industry. The latter will play out over the 
course of the next few years.

All panel members agree that the longer 
the ban is in place, the more dire the situa-
tion will become.

 
THE VALUE OF COLLABORATION AND 
ENGAGEMENT
Lucky Ntimane (NLTC) says that the crisis 

has managed to bring the industry togeth-
er as a whole and that the level of collab-
oration and engagement has increased 
sharply. The rest of the panel shares this 
sentiment and expressed their hope of 
continued collaboration post-Covid-19.

“Before the industry was very fragment-
ed and we only focused on each other 
as competitors. It is reassuring to know 
that now we are aligned and united in 
our efforts to not only get the ban lifted, 
but also to deal with the looming surge 
in demand that will follow. This newfound 
cohesion will also go far in assisting us to 
come up with a much-needed harm reduc-
ing strategy for the industry,” says Sean 
Robinson, LTASA.

Don’t miss session 14, which focuses 
on the wine industry – Visit http://www.sen-
wes.co.za/en-za/agri-value-chain for more 
detail and a recap of all the discussions. 

Virtual Descusssion Series
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As lockdown regulations are further relaxed and South Africa prepares to fully reopen its 
economy, it is important to pause and reflect on the lessons learned from the Covid-19 
crisis. This is especially applicable within the agricultural value chain.

VIRTUAL DISCUSSION SERIES: 
VALUABLE LESSONS LEARNT DURING LOCKDOWN

	 Kefiloe Manthata
	 Senwes Journalist

During a time when all hands 
on deck have been incredibly 
busy managing the immediate 
consequences of the pan-

demic, Senwes in collaboration with the 
Agricultural Business Chamber (Agbiz) 
have been hosting a series of insightful 
virtual discussions focusing on the agri-
cultural value chain. These discussions 
not only focused on the role that the value 
chain plays in driving the economic recov-
ery, but also on how it can position itself 
to deliver its full potential.

THE RIGHT PLATFORM ON THE RIGHT 
TIME
Despite the widespread business dis-
ruption caused by the pandemic, the 
virtual discussion series is proof that crisis 
indeed births innovation.

The Agricultural Value Chain (AVC) 
Virtual Discussion Series was introduced 

in April, just after the commencement of 
the country’s hard lockdown and since 
then has featured several engagements 
between role-players in the different food 
and fibre value chains. According to 
Francois Strydom, Group CEO: Senwes, 
the value of the series lies therein that 
it enhances understanding of not only 
the agricultural value chain, but also the 
issues affecting it. “The series represents 
an exciting new way of conversing,” says 
Strydom and adds that it offers a platform 
from where an array of voices within the 
agricultural sector can be heard. He also 
states that the pandemic proved that the 
agricultural sector is resilient and remains 
committed towards ensuring sustainable 
food supply.

SOLUTION DRIVEN AGRI VOICES
If you missed any of the virtual discus-
sions, or would like to know more about 
the agricultural value chain, visit the 
Senwes webpage: https://www.senwes.
co.za/en-za/home

Value chain role-players that have 
been featured thus far include: meat 
industry, milling industry, producers, 
finance, logistics, food supply and dis-
tribution, the informal trade sector, the 
tobacco industry, alcohol industry and the 
wine industry. Topical issues such as the 
SAFEX differential, the impact of the ban 
on liquor sales and the initial prohibition 
on the export of wine are just some of the 
hard-hitting matters that have been dis-
cussed.

“Through this series it is clear that 
all role-players in the agricultural value 
chain, including competitors, are eager to 
address and resolve challenges, to make 
sure that the value chain comes out of this 
crisis in the strongest position possible, 
safeguarding livelihoods and ensuring 
business continuity. It is my belief that 
the series has set the scene for invalu-
able future deliberations,” says Francois 
Strydom, Group CEO: Senwes. 

AGRICULTURAL
VALUE CHAIN

AGRICULTURAL
VALUE CHAIN

SESSION 14

PROUDLY BROUGHT  TO YOU BY:

The South African  
Wine Value Chain

l Dr John Purchase - Moderator 
Agbiz, CEO

l Rico Basson
VinPro, Managing Director

l Maryna Calow
Wines Of South Africa, Communications Manager

l Beyers Truter
Beyerskloof, owner and wine maker

l Hein Koegelenberg
La Motte Wine, CEO

Panel

http://www.senwes.co.za/en-za/home
http://www.senwes.co.za/en-za/home
https://www.youtube.com/watch?v=W-RbC8JX9XE&list=PLoNJIjalzjgqAGJWD7NO-0p8K2GSF29b5&index=1
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Your Potential Delivered

Ondersteun die AVC Food Umbrella inisiatief 
deur witmielies te skenk op leweringsnommer 
418688 by jou naaste Senwes Grainlink Silo. 

Vir elke twee ton gelewer, sal produsente ‘n sak 
DEKALB saad (kultivar van keuse) ontvang,  
komplimente van Bayer.

PRODUSENTE EN AGRI-BESIGHEDE 
SPAN SAAM TEN VOORDEEL VAN  
LANDBOUGEMEENSKAPPE

BEPALINGS EN VOORWAARDES GELD

Vir meer inligting besoek 
http://senwes.co/AVCFU 

4
1
8
6
8
8

WORD  
VANDAG DEEL  

VAN DIE  
INISIATIEF
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Senwes Grainlink  
gee gemoedsrus aan klante rakende 
sekere silos na Tribunaal-uitspraak 

Die graanbesigheid verteen-
woordig die hartklop van 
beide Senwes en Suidwes se 
kernbedrywighede, en na die 

samesmelting kan klante uitsien na selfs ‘n 
meer omvattende waardeproposisie. Dit is 
daarom belangrik dat elke gewaardeerde 
klant kennis neem van die volgende voor-
waardes, wat na die implementeringsda-
tum van 12 Oktober 2020, in werking sal 
tree. 

Senwes bevestig dat die verskil tussen 
die hantering- en bergingstariewe, soos 
van toepassing op die Leeudoringstad-, 
Christiana- en Bamboesspruit-silo’s, en 
soos van toepassing op die Regina, Werda 
en Melliodora silos, vir ‘n tydperk van vyf 
jaar dieselfde bly soos wat die vasgestelde 
verskil bepaal is op die dag vóór die imple-
menteringsdatum. 

Hantering- en bergingstariewe sal 
slegs verander sou Senwes besluit om 

in die tegnologie en effektiwiteit van 
die Leeudoringstad-, Christiana- en 
Bamboesspruit-silokomplekse te belê. 
Hierdie beleggings sal die silokomplekse 
as volg beïnvloed: 

(i) die laai- en aflaaispoed met 10% 
verhoog vanaf die bestaande tempo, (ii) 
die silo’s se vermoë om graan met ‘n hoër 
voginhoud te hanteer, met 10% verbeter, 
of (iii) ‘n 10% verhoging in die doel- 
treffendheid van voorraadmetingstoerust-
ing te bewerkstellig deur byvoorbeeld 
die gebruik van Crux-lasertegnologie, die 
vervanging van bestaande graderingsmas-
jiene of die installering van temperatuur- 
en CO2-meters in meer as 10% van die 
silobuise.

Alvorens enige aanpassing in 
die tariewe ten opsigte van die 
Leeudoringstad-, Christiana- of 
Bamboesspruit-silokomplekse gemaak kan 
word, moet die Mededingingskomissie in 
kennis gestel word. 

Vervolgens sal ‘n verslag deur ‘n onaf-
hanklike derde party bewys moet lewer 
van die toename in laai- en aflaaispoed, 

die verbeterde vermoë om graan met ‘n 
hoër voginhoud te hanteer, of die verhoog-
de effektiwiteit van die silo’s, soos aanged-
ui in punte i, ii en iii. Hierdie onafhanklike 
verslag sal ‘n maand voor die aanpassing 
van die verskil (met die doel tot punte i, ii 
en iii) aan die Kommissie voorgelê word. 
Terselfdertyd sal die samevoegende 
besighede (Senwes en Suidwes) ook pro-
dusente, wat gedurende die voorafgaande 
jaar by die betrokke silos graan gelewer 
het, inlig rakende die veranderings. 

"Ek is opgewonde oor die toekoms." 
se Pieter Malan, Uitvoerende Bestuurder 
van Senwes Grainlink en voeg by dat die 
samesmelting sal nie net verhoogde spe-
sialisasie en volhoubaarheid sal verseker 
nie, maar ook die ondersteuningsnetwerk 
vir klante vergroot. "Ons klante bly ons 
eerste prioriteit, en alle besigheidsbesluite 
word geneem met hulle beste belange in 
gedagte."

Vir meer inligting oor die implement-
ering van die voorwaardes, kontak Pieter 
Malan, Uitvoerende Bestuurder van 
Senwes Grainlink by 018 464 7395. 

NUUS

Die Mededingingstribunaal het op 18 Augustus 2020 goedkeuring verleen vir die Senwes 
en Suidwes-transaksie, met sekere voorwaardes. Gevolglik skuif die fokus nou na die 
implementering van die voorgeskrewe voorwaardes.

	 Annette Willemse
	 Kommunikasiespesialis
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LANDBOUKUNDIG#BreekNuweGrond

SENWES GRAINLINK EN SUIDWES GRAAN

Met verhoogde silokapasiteit, ‘n groter bedieningsgebied 

en meer dinamika diens Senwes Grainlink en Suidwes 

Graan produsente met pasgemaakte oplossings vir elkeen 

se unieke behoefte. Saam beskik die twee agribesighede 

oor 84 silokomplekse, 18 graanverkrygingskantore,  

6 alternatiewe opbergingstrukture en 2 deurvoerpunte.
grainlink

JOU GRAANHANTERING  
EN -OPBERGING VENNOTE

www.senwes.co.za  •  www.suid-wes.co.za

SENWES GRAINLINK-AD 2020_ScenarioAd Divers.indd   1 Wednesday/02/9/2020   14:13:22
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ILLICIT TRADE

In the twelfth session of the Agri Value 
Chain Discussion Series, we hear tes-
timony from tobacco industry workers 
and farmers who speak on the harsh 

impact of the ban on their livelihoods. The 
tobacco industry is said to have lost in 
excess of R2 billion in revenue since the 
lockdown began, while the illegal trade of 
tobacco products continues to rise. The 
halt in sales brings forth relevant questions 
about job security and the long-term reper-
cussions for those working legitimately in 
the tobacco industry. Mohau, who works 
in the tobacco industry, says that the ban 
has negatively impacted their lives in a 
very harsh manner. “We know that the 
government, in their efforts to control the 

spread of Covid-19, went as far as banning 
the sale of tobacco. What is frustrating 
for us is that tobacco is easily available 
at every corner of the township. People 
have not stopped smoking because sales 
are continuing on the black market. The 
illegal sales make it especially hard for us 
who are in the legitimate trade of tobacco, 
because while our livelihood was halted, 
tobacco sales continued.”

Shadrack Sibisi, Chairman of the Black 
Tobacco Farmers Association (BFTA), 
shares that BFTA has been at the forefront 
of the efforts made by different stake-
holders in the tobacco industry to get the 
tobacco ban lifted. He says they started 
farming tobacco in 2010 in Mpumalanga. 
They struggled with expansion efforts for 
many years. For a long time, they could not 
find tangible reasons as to why tobacco 

farming grows at such a slow rate in South 
Africa. In 2016, they identified the illicit 
trade of cigarettes as a hindrance.

A study conducted by the Research 
Unit of the Economics of Excisable 
Products (REEEP), an independent 
research unit based at the University of 
Cape Town (UCT), found that over 90 
percent of smokers who chose not to quit 
during the ban were able to easily access 
cigarettes on the black market. The study 
further revealed that tobacco prices hiked 
by up to 250 percent during this period.

Sinenhlanhla Mguni, Chairman of Fair 
Trade Independent Tobacco Association 
(FITA), gives a background on the court 
action that they instituted to challenge the 
ban on the cigarette trade by government. 
He recalls how the initial confusion around 
the ban, with conflicting messages com-

NEWS

	 Kefiloe Manthata
	 Senwes Journalist

continues to hurt the tobacco  
farming industry

AGRICULTURAL
VALUE CHAIN Virtual Descusssion Series
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ing from different sections of government, 
created uneasiness among stakeholders in 
the industry. Once it became clear that gov-
ernment had no intention of lifting the ban, it 
became apparent to them, as stakeholders 
in the tobacco industry, that reprieve would 
only come from seeking the help of the 
court to ensure the preservation of income. 
He alludes to political power plays being 
one of the factors that led to the eventu-
al indefinite ban on the sale of tobacco. 
During the ACV conversation, Sinenhlanhla 
goes into detail about their court action and 
the grounds on which it stands.

Johnny Moloto, Head of External Affairs 
at British American Tobacco South Africa 
(BATSA), paints a clear picture of the extent 
of the damage to the industry caused by 
the ban. They (BATSA) were aware that 
under the Disaster Management Act, the 
tobacco industry would be one of those 
hardest hit by the lockdown regulations. He 
explains the concerns raised by them in 
communication with the government. “It was 
quite clear to us at that time that the govern-
ment had not taken into account the com-
plexity of the value chain. To allow farming 
but not allow trade, was short-sighted.” He 
clarifies that they did not just voice their dis-
satisfaction and complaints, but they also 
came up with suggestions and regulations 
that could work for all parties involved. “We 
will play our part to defend the jobs of those 
who work in the industry. We will also play 
our part to defend the consumer’s right to 
choose.” He says the only people benefiting 
from this situation are the people involved 
in illicit trade. “While the state is losing over 
R34 million a day, illicit trade is making in 
excess of R100 million a day.”

Sinenhlanhla says that efforts to thwart 
the illegal trade of tobacco products, have 
been spoken about since long before he 
joined the industry, but they are yet to find a 
remedy for the problem.

Johnny encourages stakeholders in 
the tobacco industry to do thorough intro-
spection and identify the issues within the 
tobacco industry supply chain that compro-
mise them. He says that there should be 
accountability from them in making sure that 
they do not allow their products to filter out 
into the illicit trade market.  “How is it that 
our brands are still available in the illegal 
market four months into the lockdown?” 

NEWS

Virtual Descusssion Series
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NUUS

equipment

SENWES EQUIPMENT

Kry gemoedsrus voor planttyd en verhoed staantyd. 

Kontak Senwes Equipment en wees verseker van intydse 

onderdelevoorsiening met ‘n inspeksieplan op enige 

spuit, trekker, planter of grassnyer. Kontak jou naaste 

werkswinkel of onderdeletak vir meer besonderhede.

#BreekNuweGrond

INSPEKSIEPLANNE

BESKERM JOU BELEGGING  
EN PRODUKTIWITEIT

’N PROAKTIEWE PLAN
 KAN VIR INSPEKSIES
 GESKEDULEER WORD

PLANTTYD 
KOM NADER

Julie – Oktober 2020

INSPEKSIES KAN OP 
PLAAS GEDOEN WORD

Kry ook addisonele korting op onderdele wanneer die werk deur ‘n Senwes Equipment werkswinkel gedoen word.

1-jaar waarborg op alle John Deere onderdele wat 
deur ‘n Senwes werkswinkel geïnstalleer is.

BTW IS INGESLUIT BY ALLE PRYSE

	 Spuit: R5 577,50

	 Trekkers: R2 645,00 – R7 216,25*

*Sluit in al die reekse trekkers

	 Planter: R1 006,25*

	 Grassnyer: R1 006,25*
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Senwes Equipment: 
Steek ‘n stokkie voor meganiese 
staantyd hierdie plantseisoen

Die plantseisoen is om die 
draai en daar is nie ‘n meer 
geleë tyd as juis nou om 
jou heelwerktuie en boerd-

ery-implemente te diens nie. Gereelde ins-
peksies, soos gedoen deur die bekwame 
tegnici van die Senwes Equipment span, 
voorkom nie net groot toerustingsfoute nie, 
maar spaar geld én tyd op die lang duur.

Senwes Equipment werkswinkels is 
slaggereed om jou met raad en daad by te 
staan teen ‘n randwaarde wat verseker jou 

sak sal pas. Inspeksies behels die nagaan 
van jou totale heelwerktuig en ‘n gede-
tailleerde kwotasie sal voorsien word vir 
enige herstelwerk wat gedoen moet word.  
Meer nog: Senwes Equipment is daartoe 
verbind om werkbare en innoverende 
oplossings te bied om planttyd se mega-
niese staantyd tot ‘n minimum te beperk.

Die voordele van gereelde Senwes 
Equipment inspeksies, sluit onder meer in:
•	 Seisoenale inspeksies van heelwerktuie.
•	 Verminderde meganiese staantyd.
•	 Raad en ondersteuning deur gewalifi-

seerde tegnici.
•	 Heelwerktuie word op die plaas geïns-

pekteer.

•	 Nuwe en gebruike heelwerktuie word 
geïnspekteer.

•	 Intydse onderdelevoorsiening.
•	 Die opstel van ‘n proaktiewe inspeksie-

plan.
•	 Waarde vir geld.
•	 Verlengde waarde van heelwerktuie.

Behalwe vir flinke diens en raakvatad-
vies, kwalifiseer produsente ook vir addi-
sionele korting op onderdele wanneer die 
werk deur ‘n Senwes Equipment werkswin-
kel gedoen word. 

Kontak jou naaste werkswinkel of onder-
deletak vir meer inligting of besoek www.
senwes.co.za 

NUUS

	 Annette Willemse
	 Kommunikasiespesialis
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LANDBOUKUNDIG: PROMOSIE

Puik opbrengste  

maak boere opgewonde oor sonneblom

Die afgelope seisoen se son-
neblomaanplanting het baie 
boere in hul skik gehad met 
puik opbrengste wat nasionaal 

gerealiseer het. Ten spyte van ‘n bogemid-
delde reënval in sekere areas, asook laer 
hitte eenhede, was die afgelope seisoen 
se aanplanting gekenmerk deur baie goeie 
gepaardgaande graan- en olie opbreng-
ste. 

Boere wat die AGSUN-sonneblomreeks 
plant het die afgelope seisoen ook 
weereens die genot van die reeks se 
opbrengsstabiliteit, eerstehands ervaar. 
Hier volg ‘n paar suksesverhale.

OTTOSDAL
Louwrens du Plessis van die plaas Rietkuil, 
in die Ottosdal omgewing, het die afgelope 
seisoen Agricol se vlagskip konvensionele 
kultivar AGSUN 8251 aangeplant. Soos 
vantevore het die kultivar se opbrengsta-
biliteit weereens bewys waarom hy steeds 
die top konvensionele kultivar op die mark 
is met ‘n gemiddelde opbrengs van 2.6 
ton/ha. Louwrens glo daarin om ‘n sonne-
blom plantestand van tussen 45 000 en 50 
000 plante per hektaar te plant en ook om 
sy plantdatum te versprei om siekte risiko 
in te perk. Hy sê: “AGSUN 8251 het nog 
altyd vir my ‘n oes gelewer. Met sy goeie 
opkoms realiseer ek ‘n goeie stand en deur 
die loop van die seisoen val hy nie om nie 
wat die stroopproses ook makliker maak. 
Sclerotinia was ook aansienlik minder op 
AGSUN 8251 as op ander kultivars die 
afgelope seisoen”.

REITZ 
Francois Steyn van die plaas Flores,in die 
Reitz omgewing, plant al vir ‘n geruime 
tyd die AGSUN-sonneblomreeks en sê 

die kultivars in hierdie reeks is van die 
beste wat op die mark beskikbaar is wat 
oor ‘n langtermyn ‘n gemiddelde oes van 
2ton/ha kan lewer. Die voordeel van die 
reeks is dat dit baie goed bestuif, ‘n goeie 
pit-gewig het en dit aard boonop goed 
in verskillende grondsoorte. Francois het 
die afgelope seisoen AGSUN 5109CLP 
aangeplant en ‘n gemiddelde opbrengs 
van 2.6ton/ha gerealiseer op dié kultivar. ‘n 
Wenk wat Francois vir ander boere wil gee 
is, “moenie kanse vat met lae bemesting 
op sonneblom nie. Sonneblom moet nie 
geplant word met die idee van ‘n ‘vang-
oes’ nie. Sonneblom is ‘n belangrike wis-
selbougewas wat ‘n groot voordeel inhou 
in konvensionele en minimum bewerkings-
toestande vir die daaropvolgende gewasse 
wat aangeplant word”. 

WOLMARANSTAD
Jannes Holtzhausen van die plaas 
Strydpoort, in die Wolmaranstad omge-
wing, het die afgelope seisoen drie van 
Agricol se hoë-opbrengs Clearfield®Plus 
sonneblombasters geplant, naamlik:  
AGSUN 5103CLP, AGSUN 5106CLP en 
AGSUN 5109CLP. Volgens Jannes kom 
die AGSUN-sonneblomreeks baie sterk 
op wat ‘n groot pluspunt is. Die kultivars 
se skepelmassas is ook beter as die van 
opposisie basters Jannes het die afgelope 
seisoen ‘n opbrengs van 2.5 ton/ha gereal-
iseer met sy vroeë aanplanting op hierdie 
kultivars en sê sonneblom kan absoluut 
gesien word as ‘n primêre gewas met 
sulke hoë opbrengste. Die laer insetkostes 
en vroeë kontantvloei is ook ‘n groot bonus 
vir enige boerdery. 

BOTHAVILLE
RJ Joubert van die plaas Skoonspruit, in 
die Bothaville omgewing, het die afge-
lope seisoen AGSUN 5106CLP geplant. 

Volgens RJ het die middel Januarie aan-
planting van AGSUN 5106CLP ‘n opbrengs 
van 2.41 ton/ha gerealiseer, terwyl hy ook ‘n 
gedeelte in Februarie aangeplant het wat ‘n 
opbrengs van 1.9ton/ha geraliseer het. RJ 
sê Agricol se produkte is van ‘n hoë gehalte 
en is billik geprys. 

VENTERSDORP
Kobus van den Berg van die plaas 
Palmietfontein, in die Ventersdorp omge-
wing ,sê: “Sonneblom moet definitief nie 
meer gesien word as die afskeepgewas wat 
laat in die seisoen aangeplant word  
wanneer die planttyd uitloop nie. Hierdie 
gewas kan alreeds vroeg in die stroop- 
seisoen gestroop word tot jou finansiële 
voordeel. Dit is ook baie meer gehard as 
ander gewasse en daarom verseker dit ‘n 
goeie inkomste”. Kobus het die afgelope 
seisoen top opbrengste gestroop met 
Agricol se konvensionele én Clearfield®Plus 
kultivars. Begin Desember het Kobus 
AGSUN 5270 en AGSUN 5106CLP aange-
plant waarmee hy onderskeidelik 3.1 ton/ha 
en 3.2 ton/ha klaargemaak het. Hy het ook 
middel Januarie AGSUN 5106CLP aange-
plant waarmee hy ‘n opbrengs van 2.5ton/
ha gerealiseer het. Kobus se wenk aan 
ander sonneblomboere is om sonneblom 
vroeg in die seisoen aan te plant sodra toe-
stande dit toelaat. Volgens Kobus kry hy die 
beste sonneblom opbrengste wanneer dit in 
November aangeplant word aangesien gen-
oegsame hitte eenhede beskikbaar is om 
ten volle deur die sonneblom benut te word.  

Die AGSUN- sonneblomreeks en 
opbrengstabiliteit is sinoniem met mekaar. 
Hierdie sonneblomreeks se goeie siekte-
weerstand en staanvermoë is ‘n moet vir 
enige sonneblompakket vir die komende 
plantseisoen. Skakel gerus jou naaste 
Agricol-agent vir ‘n pakket-aanbeveling in 
jou area. 

	 Joubert Swanepoel
	 Agricol
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Clearfield®Plus is ‘n geregistreerde handelsmerk van BASF

Kontak jou naaste Agricol-agent of besoek die webtuiste by  www.agricol.co.za vir ‘n aanbeveling in jou area.

Sonneblombasters wat so
goed presteer soos hulle lyk

AGSUN 5104CLP
AGSUN 5106CLP
AGSUN 5109CLP

AGSUN 5270
AGSUN 5273

AGSUN 5101CLP
AGSUN 5102CLP
AGSUN 5103CLP

AGSUN 8251
AGSUN 5278

Konvensioneel

OPBRENGSSTABILITEIT STAANVERMOË SIEKTEWEERSTAND
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RETAIL REVERTS BACK 
TO SHAREHOLDERS

Hinterland, the joint venture busi-
ness of AFGRI and Senwes' 
retail branches established in 
2013 is in the process of dis-

banding. The decision, taken by the two 
shareholders, is based on the fact that 
the two agricultural businesses‘ strategic 
approaches and business models are sub-
stantially different.

The termination of the joint venture rela-
tionship entails that the AFGRI branches in 

the eastern parts of South Africa will con-
tinue to conduct business as AFGRI whilst 
Senwes branches will keep on servicing 
its customers as Hinterland in the western 
areas. 

The termination is subject to approval by 
the Competition Authorities but the planned 
date for implementation is 1 October 2020 
(“the Effective date”). It will be business as 
usual and all prevailing suppliers’ agree-
ments and arrangements will remain in 
place. 

Clients with accounts at Unigro or 
Senwes Credit will be affected and will only 

be able to purchase goods and services on 
credit after the Effective date at the relevant 
Afgri (Unigro) or Senwes (Senwes Credit) 
retail branches.

“The realignment of the retail business 
will still focus on the customer and we see 
this as an opportunity to offer more tailor-
made solutions to our customer base” said 
Francois Strydom, Chief Executive Officer of 
Senwes. Jacob de Villiers, Chief Executive 
Officer of AFGRI is of the view that the 
separation will enable each of the mother 
companies to focus on their own individual 
strengths. 

	 Johan Le Grange 
	 Manager: Corporate Brands
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KLIMAATSVERANDERING 
en die seisoen vorentoe
AUGUSTUS 2020
In die huidige tydsvak waar klimaatsveran-
dering en globale verwarming baie perti-
nent is, is die koue winter van 2020 in Suid-
Afrika teen die verwagting van baie mense. 
Was die winter baie koud en waar pas dit 
in klimaatsverandering?

As voorbeeld van die minimumtempera-
ture wat in die winter van 2020 gemeet 
is, is daaglikse temperatuurdata van die  
Bothaville-omgewing sedert 2001 ontleed 
om te bepaal of die 2020-winter werklik so 
koud was. Die volgende feite het na vore 
gekom:

• Die gemiddelde minimum- of laagste 
temperatuur wat daagliks gemeet is vir 
die periode vanaf 1 Mei tot 31 Augustus 
was -0,55°C wat by verre die koudste was 
sedert 2001. Dit was ook die eerste jaar 
waar die gemiddelde minimumtemperat-

uur onder vriespunt was want die tweede 
laagste gemiddelde minimumtemperatuur 
het in 2010 voorgekom toe dit gemiddeld 
+0.44°C was. Die hoogste minimumtem-
perature vir die vier wintermaande was in 
2002 toe dit +3.06°C was. 

• Die meeste dae met temperature 
onder vriespunt of waar ryp voorgekom 
het in die afgelope twee dekades het ook 
in 2020 voorgekom naamlik 75 dae waar 
die minimumtemperatuur benede vriespunt 
was teenoor die vorige hoogste aantal dae 
van 64 in 2007. 

• Net in 2010 het daar meer dae met 
temperature onder -5°C voorgekom (20 
dae) as in 2020 waar daar 19 dae was 
mettemperature benede -5°C.

Die “koue” winter moet in perspektief 
gesien word in terme van meer lokale  
faktore asook die hele aarde se tempe- 
ratuur. Een van die redes vir die koue 
winter in Suidelike Afrika is dat groot 
gedeeltes van die suidelike Indiese 

Oseaan en aangrensende Atlantiese 
Oseaan vanjaar tot meer as 2°C koeler 
as gemiddeld was gedurende die win-
ter. Wanneer die hoogdrukstelsels wat 
die koue fronte volg suid verby die Kaap 
beweeg, word lug direk vanaf die Suidpool 
noordwaarts ingewaai agter die front. 
Vanjaar kon daar baie min verwarming van 
lug plaasvind oor die Oseane in vergelyki-
ng met ander jare. 

Alhoewel globale temperature besig is 
om te styg oor die laaste paar dekades, 
is daar egter ook siklusse van warmer 
en koeler periodes. So byvoorbeeld was 
die winters vanaf 2001 tot ongeveer 2006 
minder koud (gemiddelde minimum-
temperatuur van Mei tot Augustus van 
+2.24°C), vanaf 2007 tot 2012 weer koeler 
(gemiddeld van +1.19°C) en weer warmer 
vanaf 2013 tot 2019 (gemiddeld +1.74°C). 
Dit is interessant dat die minder koue win-
ters meer saamgeval het met droë somers 
en kouer winters met nat somers. 

	 Johan van den Berg
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PRE-PLANT
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PRE-PLANT

KynoPop® 

Vinnige begin en  
sterk saailinge.

KynoPlus® - NPKS 
plantermengsel 

ondersteun potensiaal in 
die mielieplant.

Mielie OEMFF® B16
Voedingsondersteuning 

gedurende stuifmeelstort, 
bestuiwing en bevrugting.

KynoPlus®-mengsels  
Foli-Grande® of 

Foli-Plus®
Voedingsondersteuning

om graanvul te verbeter.

KynoPlus®  

Verhoog beskikbare  
stikstof in die grond. 

KynoPlus®-mengsels
Plaas stikstof, fosfaat en 
kalium in die grond. 

KynoPlus® en
KynoPlus®-mengsel
Verbeterde voeding 
wanneer die mielieplant 
dit die nodigste het. 

Mielie OEMFF®
’n Blaarvoeding om die 
effektiwiteit van die 
mielieplant te verbeter.

KynoPlus®  is geregistreer as kunsmis groep 1  – Reg. No: K8024, KynoPop® Reg. No: K9101, Mielie OEMFF® Reg. No: K8702, 
Foli-Plus® Reg. No: K9397 en Foli-Grande® Reg. No: K8045 (Alle produkte is geregistreer onder Wet 36 van 1947)

Voedingskedulering™ 
belyn met plant-  
ontwikkeling.
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Met Kynoch se innoverende en pasmaak-
produkte, kan jy bemesting volgens jou 
mielieplante se behoeftes en groeistadiums 
toedien. So verseker Kynoch dat jou 
mielieplante kry wat hulle nodig het, 
wanneer hul dit die nodigste het.  

Verbeterde doeltreffendheid  
deur innovasie

Praat met ons oor hoe jy die  
Voedingskedulering™ in jou 
gewasbestuur-program kan 
implementeer.

 
www.kynoch.co.za

Farmisco (Edms) Bpk. h/a Kynoch Fertilizer 
Reg. No. 2009/0092541/07 

Don’t just innovate, #KynoVate.

@KynochFertilizer

011 317 2000
info@kynoch.co.za

HOE LYK DIE SOMERSEISOEN VAN 
2020/21?

Alhoewel daar dikwels maar min voor-
spelbaarheid is in terme van seisoenale 
reënval as gevolg van ‘n legio van faktore 
wat reënval bepaal, is daar tog in sekere 
seisoene sterker seine wat as rigtinggewer 
kan dien. Sterk ontwikkelde El Nino- of La 
Nina-verskynsels gee dikwels beter voor-
spelbaarheid as in jare waar die ENSO 
(El Nino Suidelike Ossilasie) meer neig na 
neutrale toestande of swak ontwikkelde 
verskynsels. Die ander bepalende faktor is 
die stand van see-oppervlaktemperature in 
die Indiese Oseaan. Warmer water nader 
aan die Afrika-kuslyn veroorsaak dikwels 
tropiese siklone en sterk laagdrukstelsels 
wat reënval oor die binneland van die 
sub-kontinent negatief beïnvloed.     

Sedert die begin van 2020 was daar ‘n 
redelike verandering in die stand van die 
ENSO en het dit geleidelik begin oorgaan 
vanaf ‘n swak El Nino-fase na Neutrale 
toestande en sedert ongeveer die begin 
van Augustus in ‘n swak La Nina-fase. Die 
waarskynlikheid dat ‘n El Nino-verskynsel 

in die 2020/21-seisoen gaan voorkom is 
omtrent zero en behoort daar La Nina- tot 
Neutrale toestande te heers tot ten minste 
die herfs van 2021 wat baie goeie nuus is. 
Daar het ook ‘n verandering in die Indiese 
Oseaan se see-oppervlaktemperature 
begin voorkom en lyk dit ook redelik gun-
stig om nie die normale reënvalpatrone 
oor die Somerreënvalgebied vanjaar te 
versteur nie. 

Die gesamentlike effek van La Nina-
toestande en ‘n neutrale tot gunstige 
Indiese Oseaan kan verant-
woordelik wees vir gemiddelde 
tot bogemiddelde reënval oor 
bykans die hele land. Voorbeelde 
van jare waar beide La Nina en 
koeler westelike Indiese Oseaan 
temperature saamgeval het, was 
vanaf 1974 tot 1976, 1988/89 
en 1998/99. In die laaste twee 
dekades was die Indiese Oseaan 
oor die algemeen ongunstig met 
net twee jare waar dit in ‘n gun-
stiger fase was maar toe was 
die ENSO ongunstig naamlik in 

2005/06 en 2016/17. Dus is die waar- 
skynlikheid vir bogemiddelde reën wat tot 
vloede kan lei vanjaar baie groter.  

Voorspellings dui dat daar vanaf 
ongeveer Oktober 2020 redelike swaar 
neerslae oor die oostelike dele van die 
land kan begin voorkom wat in November 
weswaarts kan uitbrei om dan in die mid- 
tot laatsomer gemiddelde tot bogemid-
delde reënval te kan veroorsaak oor veral 
die sentrale tot westelike dele van die land 
asook Namibië en Botswana. 
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KLK Landbou Beperk
Jou vennoot. Betroubaar. Innoverend

KLK HANDEL
KLK se 19 handelstakke en vier en ‘n 
halwe Build It-takke strek oor die grootste 
gedeelte van die Noord-Kaap. Dorpies 
soos Vanzylsrus en Nieuwoudtville 
is 860 km uitmekaar en Pofadder en 
Danielskuil, 480 km uitmekaar. Upington 
is redelik sentraal, op die oewer van die 
Oranjerivier. Die Oranjerivier is die lang-
ste rivier in Suid-Afrika en behalwe vir 

Upington, vloei die Oranjerivier deur geen 
ander groot dorp of stad in Suid-Afrika 
nie.

Hier word oorwegend met skaap en 
bees geboer tot op Upington en hoe verd-
er ons van Upington na die Karoo afbe-
weeg, word daar hoofsaaklik met skaap 
geboer. Wild, jag en toerisme maak ‘n 
groot deel van die Noord-Kaap se eko- 
nomie uit. Die twee droë dele, naamlik die 
Kalahari en Karoo, waar ons van kleins 
af leer bid vir reën, word gedeel deur die 
Oranjerivier.

By KLK se vier “riviertakke” naamlik 
Groblershoop, Upington, Keimoes en 
Kakamas, maak besproeiing 'n belangrike 
deel van boerdery uit. Wingerd word ver-
bou vir tafeldruiwe, rosyne en wyn. Lusern 
en pekanneute word ook hier verbou.

Met die samesmelting van WKK en 
KLK in 2005, is Brandvlei, Calvinia en 
Nieuwoudtville by die KLK handelstakke 
gevoeg. In hierdie deel van ons land is 
daar vroeër, in redelike reënjare, koring en 
lusern verbou. SA Standaard Lusernsaad 
word op Calvinia skoongemaak en aan 

	 Vivien Viviers
	 Hoofbestuurder Bedryf (KLK)

NUUS
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NLO (Nasionale Lusern Organisasie) gestu-
ur vir sertifisering en daarna versprei na 
die besproeiingsgebiede. Calvinia se silo 
het ‘n bergingskapasiteit van 6 000 ton en 
is vanaf 1957 gebruik om koring wat langs 
die Sakrivier verbou is, te berg. Daar is 
oorgeskakel na lusernverbouing in die area 
nadat treine van die noorde na Calvinia 
gestaak is en padvervoer oor die afstand 
net te duur geword het.

KLK raak in 2007 direk betrokke by die 
groeiende boubedryf, deur met Build It, 
een van die voorste verskaffers van bou-
materiaal in die land, saam te span. Op 
21 Junie 2007 open KLK sy eerste Build 
It-winkel op Kathu. Daarna het Upington en 

NUUS

KLK Handel is in baie gevalle die oase  
vir ons produsente in ‘n harde wêreld. Dit is 

hier waar klante nog vriende is.

Kuruman gevolg en op 24 Julie 2009 open 
KLK sy vierde Build It op Postmasburg. In 
2018 word Postmasburg Build It opgra-
deer saam met KLK Handel en die rybaan. 
Tydens die projek is die vloeroppervlak van 
Postmasburg Build It verdubbel.

3 April 2020 beplan KLK die opening 
van Build It in Calvinia as deel van die han-
delstak – ‘n eerste in Suid-Afrika waar Build 
It as gedeelde handelsmerk - gebou word 
en 'n perseel deel met ‘n ander besigheid. 
Die opening is uitgestel nadat Suid-Afrika 
op 27 Maart 2020 in 'n nasionale grendelty-
dperk geplaas is weens die internasionale 
Covid-19 pandemie. Die amptelike opening 
het op 24 Julie 2020 plaasgevind

NOORD-KAAP

"
"
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A SOLUTION 
FOR LIVESTOCK 
MALNUTRITION

LANDBOUKUNDIG

Research by Science Daily shows 
that 49% of the world’s grazing 
lands have been affected by 
climate change in the past cen-

tury. The natural vegetation no longer has 
the ability to provide animals with sufficient 
nutrients.

Except from natural grazing, livestock 
farmers can ensure that their animals get 
sufficient nutrients through the addition of 
nutritional supplements in the feed. When 
added, these supplements increase the 
nutrients found in the feed. The nutritional 
enhancement of the feed through these 
supplements, also improves the health and 
production of animals. 

It is important for farmers to understand 
the nutritional requirements of their ani-
mals. For animals to perform at optimal lev-
els, it is important that feed formulated for 
their specific production stage, is fed. 

"Good quality livestock feed is essential. 
It provides animals with all the necessary 
nutrients required for their growth and 
production. The addition of nutritional 
elements to livestock feed enhances the 
nutrients of the feed. The increase of nutri-
ents ensures that the animal stays in good 

condition, produces at optimum levels 
and stays at a low risk for disease", says 
Elizna Erasmus, Biosecurity and Ruminants 
Specialist at Bupo Animal Health. 

There are multiple feed additives avail-
able for animals, with most being available 
directly from feed manufacturers. Animal 
health research has proven that different 
feed additives improve the digestive sys-
tems of animals and increase the absorp-
tion of nutrients. 

"Feed additives can increase the diges-
tive enzyme release in the gastro-intestinal 
tract of the animal. These enzymes are bio-
logical components that speed up a chem-
ical reaction that needs to occur within 
cells of a living organism. They improve the 
digestive process through the enhance-
ment of nutrient absorption, mobilisation, 
and transportation," added Elizna.

Apart from providing livestock with all 
the necessary nutrients and enhancing 
digestive functions, feed additives help 
improve the quality of meat or any other 
products that may be sourced from live-
stock for human consumption. Therefore, it 
is important for livestock farmers to always 
ensure that they provide good quality feed 
for their animals. 

Climate change is making it hard for livestock to get 
enough nutrients from natural grazing alone.

	 Elizna Erasmus
	 Biosecurity and Ruminants Specialist
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TECHNOLOGY THAT 
GIVES YOU THE 
LEADING EDGE 

equipment

SENWES EQUIPMENT: PRECISION FARMING

Agricultural technology has developed from basic implements  

to highly technological precision farming equipment. It enables 

the producer to realise the optimum return on investment.  

Contact our call centre at 018 464 7550/3.

BENEFITS OF ATU 300
 Open station 6B Compatible 

(IP65 Rating)

 Quick steering  
calibration

 SF1 to RTK Accuracy

 ISOBus compatibility

 User-friendly guidance  
system

#BreakingNewGround

EQUIPMENT_ScenarioAD_Precision 2020.indd   1 Monday/07/9/2020   09:00:33
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CEUS-2TX 
TRAILED DISC HARROW CULTIVATOR COMBINATION

Proud and sole importers 
of the Amazone brand

 for Innovation | amazone.netFALCON AGRICULTURAL EQUIPMENT (Pty) Ltd.  
P.O. Box 170 · Howick, 3290 · KwaZulu-Natal · SOUTH AFRICA  
Phone: 0027 33 330 4764 · info@falconequipment.co.za  
www.falconequipment.co.za

PERFORMANCE

SHARE SYSTEM

C-Mix share system

Cenius Super tine segment with 
pressure spring overload giving 
release force of more than 600 kg

A combination of discs and tines are 
used for maximum potential output

SUITABILITY & USE

Stubble cultivation as well as primary 
soil tillage

Topsoil deep loosening 

Seedbed preparation and is ideal for 
farms with plenty of organic matter

WORKING SPEED

Up to 15 km / h 

WORKING WIDTHS & DEPTHS

4, 5, 6 and 7m working width

5 to 14cm working depth of the discs

Working depth of the tines down to 
30cm
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Belê in implemente wat voorbereiding vergemaklik én uitsette verhoog  
/ Amazone: keuse vir grondvoorbereiding

Die behoorlike voorbereiding 
van lande vir planttyd word in 
vandag se tyd van hoë inset-
koste en lae kommoditeitspryse 

al hoe belangriker. Ten einde effektiewe 
besluite te neem, is dit belangrik dat pro-
dusente op hoogte bly van die nuutste 
tegnologie en grondbewerkingstoerusting 
om die potensiaal van sy opbrengste te 
verwesenlik. Afhangend van die tekstuur 
en topografie, is grondvoorbereiding voorts 
die hardste werk vir ‘n produsent en die 
verkeerde implement kan die risiko van 
erosie of ‘n misoes verhoog. 

Die grontbewerkingsimplemente uit 
dié Duitse-stal verteenwoordig ‘n ware 
kragvertoning van innovasie en tegnolo-
gie, en beloof om die proses van grond-
voorbereiding aansienlik te vergemaklik.

AMAZONE CATROS+: 
Hierdie kompakte skotteleg met gehap-

te skottels is ideaal vir vinnige, vlak en 
intensiewe stoppelmengwerk en die 
voorbereiding van die saadbed, veral 
as ‘n eerste bewerking na stroping. Dié 
implement word hoofsaaklik gebruik om 
mieliereste en graanstoppels te verwerk, 
om grasvelde of onbewerkte lande te 
bewerk en om organiese deklaag met 
die grond te meng. Dit is beskikbaar in 
werkswydtes van 2.5 tot 12 meter en kan 
tussen 50 en 150 mm diep werk. 

AMAZONE CENIUS-2TX & CEUS-2TX
Die deklaagbewerkingsreek sluit die 
Amazone Cenius-2TX  en die Ceus-2TX 
beitelploeë in en spog met ‘n innoveren-
de kombinasie van skare en tande. Die 
Cenius-2TX kan gebruik word vir vlak 
stoppelbewerkings asook die diep los-
making van bogrond. Dit is beskikbaar in 
‘n werkswydte van 4 tot 8 meter en kan in 
dieptes tussen 80 en 300 mm werk.

Die Ceus-2TX is op sy beurt geskik vir 
stoppelbewerking sowel as primêre grond-
bewerking, diepliggende gronddeurlugting 

LANDBOUKUNDIG: PROMOSIE

Grondvoorbereiding is ‘n belangrike stap in die plantproses. Met die gebruik van gehalte 
produkte, word hierdie stap baie vergemaklik. In dié artikel kyk Senwes Scenario na die 
grondbewerkingsapparate van Amazone, wat in Suid-Afrika deur Falcon, ‘n filiaal van 
Senwes Equipment, versprei word. 

en saadbedvoorbereiding en is ideal vir 
plase met baie organiese materiaal. Dit is 
beskikbaar in ‘n werkswydte van 4 tot 7 
meter en werk in dieptes tussen 80 en  
300 mm. 

AMAZONE GREENDRILL
Die Amazone GreenDrill is 'n fynsaad-
kas wat in kombinasie met byna al die 
Amazone-grondbewerkingsimplemente 
gebruik kan word vir die saai van dekge-
wasse direk in stoppels. Die implement 
word ook gebruik vir die hersaai van wei-
ding. Jy kan kies tussen ‘n 200 ℓ of ‘n  
500 ℓ opsie. 

Amazone kan aan ‘n groot verskeid-
enheid spesifikasies voldoen en beskik 
oor opsionele ekstras wat ‘n nommerpas 
oplossing vir elke produsent kan bied. 

Kontak gerus jou naaste Senwes 
Equipment heelwerktuigbemarker, gemag-
tigde Falcon-handelaar of produkspesialis. 
Besoek www.falconequipment.co.za vir 
meer inligting. 

	 Annette Willemse
	 Kommunikasiespesialis
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VOERINNAME IN 
DIE VOERKRAAL

LANDBOUKUNDIG

DIE KRITIESE FAKTOR VIR BEESPRO-
DUKSIE
Die primêre doel van ‘n voerkraal is om 
voer, die bron van voedingstowwe, na ‘n 
hoëwaarde eindproduk, kar-kas, om te sit. 
Die biologiese produktiwiteit van hierdie 
proses word deur lewendemassagroei oor 
‘n periode en die voeromsettingsverhoud-
ing van voer na karkas gemeet. Hierdie 
produktiwiteit word grootliks deur die 
bestuur van vrywillige voerinname bepaal. 
Hoe meer voedingstowwe in die regte ver-
houding tot die dier se beskikking is, hoe 
beter sal die dier volgens genetiese poten-
siaal groei. Voer maak 80 tot 90% van die 
lopende koste uit en is dus bepalend vir ‘n 
voerkraalonderneming se winsgewendheid. 
Dit is belangrik wat en hoeveel diere in ‘n 
voerkaal vreet.

DROËMATERIAAL EN SOOS GEVOER 
(‘AS FED’) VOER
Dit is nodig om voerkraal voeding op ‘n 
droëmateriaalbasis (DM) te verstaan. Alle 
bestanddele van ‘n voer word op ‘n ‘soos 
gevoer’ (SG) basis gemeng en gevoer 
wat beteken dit bevat vog wat aansienlik 
kan varieer. Die geweegde gemiddelde 

voginhoud van elke individuele bestand-
deel sal die gemiddelde voginhoud van 
die finale voer bepaal. Diere neem voer in 
volgens hul voedingsbehoefte, geag die 
onstandighede wat heers, wat deur die DM 
verskaf word. Die voginhoud maak slegs 
‘n bydrae tot waterbehoefte van die dier. 
Alhoewel teoreties, word beide die voor-
spelling van vrywillige DM-inname sowel as 
die formulasie en balans vasn indiwiduele 
voeding-stowwe in die voer op ‘n droëma-
teriaalbasis gedoen.

WATERINNAME 
Water is die belangrikste voedingstof as 
die voedingstof wat siekte en dood die 
vinnigste sal veroorsaak, in aanmerking 
geneem word. Water is nodig om die 
voerin die bek en maag as medium vir 
verteringsreaksies, nat te maak. Dit is 
die grootste komponent van die liggaam 
(50 tot 60%), word as medium die die 
uitskeiding van oplosbare material in die 
urine en sweet gebruik. Dus word water se 
behoefte deur die voersamestelling en die 
omgewingstemperatuur bepaal.  Bo 0°C 
is daar ‘n positiewe verwantskap tussen 
omgewingstemperatuur en waterinname 
van diere. Hoe groter die DM-inname hoe 
groter hoe groter is die urine uitskeiding 
en waterbehoefte. Verder word meer 

biologiese hitte geproduseer met ‘n hoër 
DM-inname wat tot ‘n groter hitteverlies 
deur sweetverdamping end us waterbe-
hoefte aanleiding gee. Die waterbehoefte 
van diere is gewoonlik tussen 2 en 3 keer 
die DM-inname geag die heersende omge-
wingstemperatuur.

Waterinname word deur die hipotal-
amus van die brein beheer deur primer 
op die ionisiteit van die breinvloeistof 
as die belangrikste stimulus te reageer. 
Diere toon ‘n behoefte aan water wat met 
direk met die liggaam se behoefte aan ‘n 
waterbalans of homeostase ooreenstem. 
Die volume water wat ‘n voerkraalbees 
benodig kan deels deur die waterinhoud 
van die voer bevredig word. As gevolg van 
die relatiewe groot stoorkapasiteit van die 
herkouer se rumen (±25% van liggaams-
massa), kan beeste ander as enkelmaag-
diere, ‘n groot hoeveelheid DM inneem 
en daarna die nodige hoeveelheid water 
inneem. Die rumen is gewoonlik vol ‘diges-
ta’ met ‘n lae DM-inhoud van ±120g/kg. 
Vars en koel water behoort altyd vir diere in 
die voerkraal beskikbaar te wees.

OMGEWINGSTEMPERATURE EN 
-OMSTANDIGHEDE
Temperatuur tussen -16 en 8°C veroorsaak 
die minimum spanning en het dus mini-

	 Dr Kobus Swart
	 Dierevoedingskundige
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male invloed op vrywillige voerinname by 
diere. Die akute blootstelling aan hitte het 
‘n betekenisvol groter negatiewe invloed 
as kroniese blootstelling op voerinname. 
‘n Langdurige blootstelling gee aanleid-
ing tot ‘n aanpassing by die klimaat. Een 
manier waardeur diere by hitte aanpas is 
om gedurende die nag, wanneer dit koeler 
is, te vreet. Die normale vreetgedrag van 
beeste hou met die fotoperiode of dagli-
glengte verband deur ‘n groter inname 
en meer kere geduende die dag te vreet. 
Dit kan wel aangepas word deur eerder 
in die koeler tyd van dag as bycoorbeeld 
die warm middagperiode te vreet. Tipies 
spandeer beeste 75% van vreettyd tussen 
06h00 en 18h00 van die dag. Deur die 
beskikbare lig te verleng gaan gepaard 
met ‘n verhoogde DM-inname wat verklaar 
word dat beeste verkieslik vreet as die 
voer gesien kan word. ‘n Laer voerinname, 
met gepaardgaande swakker groei, van 
tussen 5 en 8% word tipies gedurende 
die wintermaande ook in Suid Afrika 
ondervind. Onder die kritiese omgewings-
temperatuur verhoog die energiebehoefte 
van beeste en sal voerinname ook dien-
ooreenkomstig verhoog. Onder baie koue 
omstandighede, veral as dit met wind en 
reën gepaardgaan, soek beeste skuiling of 
bly in die gemaklikste posisie lê, wat mee-
bring dat normale vreetgedrag en voerin-
name verminder.

VREETGEDRAG
Die vreetgedrag van beeste in die voer-
kraal hang grootliks van die verhouding 
van doiere tot vreetspasie af. Met genoeg 
vreetspasie sal al die diere gelyk eet, 
veral as die voer vars beskikbaar is. Met 
onvoldoende spasie vir almal gelyk, soos 
voerkraal normal ontwerp is, sal onderlinge 
skedulering plaasvind waar dominante 
diere eerste en na behoefte sal vreet. 
Beeste is geneig om voer wat natter is 
met groter porsies en vinniger te vreet as 
dieselfde voer wat in ‘n droër vorm is. ‘n 
Hoër voerinname word ook met vars voer 
geassosieër. Diere wat slegs van voer-
bakke afhanklik is vreet tipies sowat 120 
minute per 24 uur periode met minder tyd 
gedurende die nag, veral dominante diere 
wat na willekeur kan vreet. 

 32
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Na ‘n periode van swak groei wat deur 
voerbeperking soos deur droogte of of 
siekte toestand veroorsaak word, word 
beter produksie in die vorm van groei 
ondervind as diere van dieselfde ouder-
dom en lewende massa. Hierdie fenomeen 
staan as kompensatoriese groei bekend. 
Hierdie fenomeen word aan beter vrywil-
lige DM-inname,  verhoogde derminhoud 
en beter voeromsettingsdoeltreffendheid 
toegeskryf. 

KWALITEIT EN AANVAARBAARHEID 
VAN VOERBESTANDDELE
Smaak en reuk by beeste is soms bep-
alend vir DM-inname by beeste. Beeste 
het die vermoë om aangename en onaan-
gename sensasie met voer voor of tydens 
die vreetproses te ervaar. Beeste sal voer 
self voor enige inname wyer soos indien dit 
na mis of urine ruik. Voer wat vars is stimu-
leer en voer wat met fungus of swamme 
besmet of verrot is, sal inname inhibeer. 
Voer wat met swamme, plantaardige siek-
tes of gifstowwe besmet is word maklik 
deur beeste geproe en sal inname verlaag. 
Voere wat stowwerig is, is onsmaaklik 
en irriteer die lugweë van diere wat ook 
tot laer voerinname aanleiding gee. Dit 
is gewoonlik vlugtige stowwe wat maklik 
deur die dier waargeneem word, veral as 
die voer in die son warmgebak is. Deur 
eenvoudig water by die voer te voeg tot 
‘n totale voginhoud van 25 tot 35% sal die 
stof bind en die voer koel hou wat voerin-
name sal stimuleer.

Fisiese prosessering van voerbestand-
dele, soos kerwing, maal en verpilling 
verhoog die verteerbaarheid en dus die 
voerinname van beeste. Selfs relatief 
onaanvaarbare voer word wel deur beeste 
ingeneem indien geen ander keuse beskik-
baar is nie. Die vermoë van beeste om 
die meer verteerbare plant- en voerdele te 
identifiseer en in te neem is wel bekend.

VOERSAMESTELLING, VOEDINGSTOF-
BALANS EN VERTEERBAARHEID 
Ongebalanseerde voedingstowwe in die 
voer is beide die oorsaak vir en gevolg van 
swak voerinname. Lae voerinname word 
dikwels aan spanning of rek van die rum-
enwand eerder as ‘n beperking as gevolg 

van voedingstofwanbalans toegeskryf. 
Onder normale gesonde omstandighede 
is ‘n wanbalans van voedingstowwe egter 
die primêre beperking van voerinname. 
Herkouers moet meer hitte produseer as 
voedingstowwe wat verteer moet word nie 
gebalanseer is nie. Byvoorbeeld, herkouers 
wat ‘n voer inneem wat hoë asynsuurfer-
mentasie (lae propionsuur) veroorsaak en 
wat ook laag in proteieninhoud is, sal ‘n 
tekort aan glukose in sirkulasie hê om vet-
sintese te kan uitvoer. Hierdie dier sal meer 
as normaal metaboliese hitte produseer 
wat gereguleer moet word. Hierdie situa-
sie sal veral nadelig wees onder warm en 
bedompige toestande waar diere reeds ‘n 
probleem het om liggaamshitte te reguleer 
en wat tot ‘n afname in voerinname aan-
leiding sal gee.

Die basiese stimulus wat met vertering 
en metabolisme geassosieer word na 
aanleidng van voer wat ingeneem word, is 
die absorbsie en metabolisme van voed-
ingstowwe. Herkouers verhoog hul voerin-
name in reaksie op die liggaam se vraag 
na energie of proteiene of beide. Hierdie 
stimulasie, afsonderlik of in kombinasie, 
inhibeer die sentrum van die hipotalamus 
wat voerinname beperk. Indien die eind-
produkte van vertering ongebalanseerd 
is en nie aan ‘n produktiewe funksie kan 
voldoen nie, sal ‘n oormaat C2-energie 
(asynsuur) geproduseer word wat as hitte 
uitgeskei word. Die dier sal dan vrywillige 
voerinname verlaag om hierdie wanbalans 
op te hef, veral onder warm toestande. Die 
hoeveelheid voer wat ‘n dier vreet word 
gewoonlik deur die absorbsie van oplos-
bare voedingstowwe en die deurvloeitem-
po deur die oplosbare en nie-oplosbare 
verteringsmateriaal bepaal. Die invloed 
van lae verteerbaarheid word eers duide-
lik wanneer die voedingstowwe wat dier 
inneem gebalanseerd is. In herkouers is 
die verwantskap tussen lae verteerbaar-
heid en lae inname as gevolg van die lae 
tempo waarmee partikels afbreek word.

DIEREGESONDHEID  
Lae vrywillige voerinname is die eerste 
teken van vele siektes wat die dier onder 
lede mag hê. Dit mag aan koors en gevol-
glike hitteregulering toegeskryf word. Daar 
is egter siektetoestande wat nie koors 
veroorsaak nie en moet die afname in 

inname in daardie geval aan ander redes 
toegeskryf word. Diere wat aan ‘n lae 
voedingspeil, tekort aan voedingstowwe 
veral proteïene blootgestel word, is bete-
kenisvol meer aan die hipofagiese (sterk 
groei/floreer) uitwerking van parasiete 
onderhewig. Parasiete gee aanleiding tot 
‘n verhoogde proteienbehoefte van die lig-
gaam. Omdat groei primer van verteerbare 
energie afhanklik is, word energiebronne 
in die voerkraal tot maksimum voorsien. 
Dit gee maklik aanleiding tot metabliese 
steurnis van ‘n oormaat suurproduksie en 
asidose en opblaas van die rumen wat tot 
hipofagia aanleiding gee.

GENOTIPE VAN DIERE
Waar voedings en omgewingsbeperkinge 
afwesig is word die vrywillige voerinname 
deur die dier se genetiese potensiaal vir 
produksie bepaal. Terselfdertyd sal die die 
hoeveelheid voer wat ingeneem word die 
produktitwiteit van die dier, voer na karkas, 
bepaal. Hier speel ouderdom en/of fisiolo-
giese stadium en geslag ‘n betekenisvolle 
rol. Een gevolg hiervan is skynbaar ‘n hoë 
basale metaboliese tempo, wat geneties 
bepaal word, van diere wat vir hoë produk-
tiwiteit geselekteer word. Met ‘n gegewe 
voerinname (wat ook deur ‘n wanbalans 
in voedingstowwe beperk kan word) sal ‘n 
dier met ‘n hoë metaboliese tempo minder 
energie en proteïen vir produksie beskik-
baar hê. Metaboliese spanning as gevolg 
van hitte, het ‘n groter nadelige uitwerking 
op Bos Taurus as Bos indicus beesrasse.

METABOLIESE TERUGVOERSISTEME 
Die spysverteringsorgane van die herkouer 
is deeglik met reseptore voorsien om meg-
aniese, chemiese en osmotiese stimuli as 
afferente selle na die sentrale senuwees-
telsel te stuur. Reseptore in die mondholte 
(bukale opening) en slukderm van die dier 
is belangrik om sensoriese eienskappe 
van die voer te identifiseer en dier te ont-
moedig of te stimuleer om met voerinname 
voort te gaan. Die voerinname van herk-
ouers word primer deur die rumenkapasite-
it bepaal wat deur die positiewe verwants-
kap tussen voerinname en verteerbaarheid 
of energiekonsentrasie waargeneem kan 
word. Die rumen veroorsaak ‘n beperking 
op inname deur meganiese reseptore in 
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KARAT 12  
DIE BESTE KEUSE VIR DOELGERIGTE VEELSYDIGHEID

   23 cm tandspasiëring vir optimale losmaak en vermenging van grond

   Groot verskeidenheid skare, wat skare met tungsten-punte insluit om 
lewensduur te verhoog

   Werksdieptes van 5 cm tot 40 cm

   Uitstekende vloei van materiaal tussen tande

Die Karat beitelploeg is die veelsydigste beitelploeg beskikbaar. Met kombinasies van 
skare wat vinnig omgeruil kan word, is dit die perfekte keuse vir vlak, medium en selfs 
dieper bewerkings:

Kontak u naaste handelaar vir meer inligting oor die hele reeks LEMKEN produkte
Karel Munnik, Direkteur, 082 412 2577, k.munnik@lemken.com
Blackie Swart, Areaverkoopsbestuurder, 082 404 9651, b.swart@lemken.com
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SPRING INTO ACTION WITH A 
NEW 8000 SERIES TRACTOR

equipment

SENWES EQUIPMENT: WHOLE GOODS

Senwes Equipment is responsible for rendering mechanisation 

and maintenance services relating to agricultural equipment 

to the agricultural producer. Senwes Equipment is also a proud 

agent for John Deere delivering whole goods and spare parts 

from 27 outlets and 18 mechanisation workshops.

#BreakingNewGround
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die rumenwand. Hierdie reseptore speel 
ook groot rol in die beweging van die rum-
enwand om voer te men gen om herkou te 
stimuleer. 

Daar is ook chemoreseptore in die epi-
teel (wand) van die rumen wat op die stim-
ulus van chemise bestanddele soos bot-
tersuur en asynsuur as verteringseindpro-
dukte, reageer. Hierdie reaksie is ongeag 

die suurheid (pH) van die rumeninhoud. 
Herkouer moet die tempo van vlugtige 
vetsuurabsorbsie uit die rumen met die 
benutting van hierdie sure in die liggaam 
koordineer. Die faktore wat gewoonlik 
voerinname verlaag word met ‘n toename 
in asetaat (asynsuur) beskikbaarheid of 
produksie relatief tot ander voedingstowwe 
(bv. lae N, hoë veseldieet) of ‘n afname in 
asetaatbenutting in die liggaam relatief tot 
ander voedingstowwe (bv. hittespanning) 
geassosieer.

Die stimulus van die rumenwand word 
ook deur die osmolariteit van die rumen-
vloeistof veroorsaak.daar is ‘n direkte 
verwantskap tussen hoër osmolariteit en 
laer voerinname wat deur natrium chlo-
ride (veesout) veroorsaak word. Hierdie 
invloed kan geneutraliseer word as die 
dier toegang tot vars water het om hierdie 
osmolariteit te verlaag. Dit is waarom vee-
sout in voere so effektief gebruik kan word 
om die inname van lekke vir herkouers te 
beheer. Die rumenwand het ook temperat-
uurreseptore wat die temperatuur van die 
rumeninhoud kan waarneem. Die inname 
van water wat die rumeninhoud met 2°C 

laat styg veroorsaak ‘n daling van tot 10% 
in die vrywillige voerinname van herkouers. 

AFSLUITING 
Die voerkraalstelsel is primêr ontwerp om 
die voedingstofvoorsiening vir die dier te 
kontroleer en te bestuur. Vir hierdie rede 
is ‘n volledig gemengde voer (TMR) wat 
homogeen gemeng word en voedingstof-
gewys gebalanseer is, deur die verloop 
van elke dag ononderhandelbaar om die 
maksimum groei en sukses in ‘n voer-
kraalonderneming te bereik. Voldoende 
voer moet daaglik beskikbaar gestel word 
om aan die voedingsbehoefte van die dier 
te voldoen. Daar is vele redes wat die vry-
willige inname van hierdie voer beheer en 
bepaal. Die enkel belangrikste fokus van 
voerkraalbestuur is om vrywillige inname 
te stimuleer en om enige rede wat hierdie 
inname kan inhibeer, te verhoed. Vir hierd-
ie rede moet die ontwerp en gebruik van 
fasiliteite, die keuse en gesondheidspro-
gram van diere asook die formulasie, pros-
essering en beskikbaarstelling van voer op 
die maksimum vrywillige voerinname van 
diere in ‘n voerkraal fokus. 

LANDBOUKUNDIG

up
pe

 m
ar

ke
ti

ng
 A

27
42

1

Beef Fat 33+ (V17357) (Act 36 of 1947)

For more information about Molatek’s specific feeds and services, contact: 

RCL FOODS: www.rclfoods.com 

MOLATEK: +27(0)13 791-1036  |  www.molatek.co.za  |  molatek@rclfoods.com

NEW IMPROVED FORMULATION

BEEF FAT 33+ 
YOUR CATTLE AND YOUR PROFIT 
GROW TOGETHER! 
With Molatek’s expertly formulated protein concentrate, Beef Fat 33+, it’s 
not only your beef cattle that will be showing off their bulging muscles and 
increased mass ... your pocket will be bulging with extra profit as well. 

• Economical beef cattle finishing with the lowest cost per kg mass increase.
• Includes a growth enhancer which stimulates feed conversion and  

growth rates.
• Uses high-quality natural protein which is balanced according to the  

amino acid profile needed for optimal carcass growth.
• Counteracts feeding disorders and coccidiosis.
• Ensures maximum profit.
• Suitable to finish off bulls and show cattle.
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Certisure Hoofkantoor
Charel de Klerkstraat 1, Klerksdorp 
Tel: 018 464 7494

Skakel vandag jou naaste 
Certisure makelaar vir ‘n kwotasie 

of meer inligting

   Gemagtigde Finansiële Diensteverskaffer    
   Authorised Financial Services Provider

Certi ure
Reliable      Betroubaar

Brokers • Makelaars

Beskerm jou insette 
met oesversekering

  Bateversekering

  Oesversekering   

  Finansiële beplanning

  Beleggings

  Mediese fondse

  Wildversekering

  Begrafnisskemas

Insetkoste is duur, maar  
die risiko’s is duurder...

CERTISURE_ScenarioAD_Oesversekering 2020.indd   1 Monday/31/8/2020   15:36:45
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THE INFORMAL TRADE MARKET 
as a valuable link within the agricultural value chain

0n the home front, according to 
Statistics South Africa’s most 
recent Quarterly Labour Force 
Survey (QLFS), about three million 

people work in this sector. This represents 
just under 20% of the country’s total 
employment number. 

This diverse sector not only plays a 
crucial role driving economic growth, but 
also represents a valuable link within the 
agricultural value chain. 

A VALUABLE CONTRIBUTOR TO SA’S 
SOCIO-ECONOMIC PROFILE
Apart from making up a significant compo-
nent of the economy, the sector also fulfils 
an important role in addressing some of 
SA’s developmental challenges, including 
high levels of unemployment, poverty, 
food insecurity and accelerated rates of 
rural-urban migration. With this in mind, all 
major role-players are in agreement that 
it is important to ensure that the informal 
sector, and consequently informal trade, 
is supported maximally to ensure future 
growth and sustained development. The 
National Development Plan (NDP) mirrors 
this input and sees the informal sector cre-
ating between 1,2 and 2 million new jobs 
by 2030.

While the vast majority of informal trad-
ers earn well below the income tax thresh-
old of R79 000 per annum, the sector pro-
vides livelihoods, employment and income 
for about 2,5 million workers in South Africa 
within a consumer market worth more than 
R100 billion in the country’s rural areas, 
townships and cities.

Within the agricultural value chain, the 
informal market serves as a means to meet 
the needs of consumers who fall under the 
lower LSM-bracket by providing cheaper 
and more accessible goods and services.  
An estimated 67% of all informal traders 
are said to trade in food commodities.

THE IMPACT OF THE COVID-19 LOCK-
DOWN REGULATIONS
With the ongoing battle against the coro-
navirus, the informal sector has been 
adversely affected by the lockdown regu-
lations which have been put in place.  One 
of the many dire consequences of the 
Covid-19-related lockdown regulations was 
that many informal traders were locked 
out of their livelihoods for a period of 
time.  This not only adversely affected the 
economy, but also fuelled fears of rising 
household food insecurity, especially within 
vulnerable communities. 

The informal market’s woes continue as 
frontline traders are further feeling the brunt 
of the pandemic due to issues such as low 

food standards, the inability to access for-
mal markets, access to basic infrastructure 
and heightened pressure to ensure compli-
ance to preventative interventions such as 
social distancing and sanitising.

On the flipside of the coin, the adversity 
the sector is experiencing as of late has 
resulted in a growing number of role-play-
ers within the value chain voicing the need 
for proper policy intervention and support 
in the form of the formalisation of the sec-
tor.

During a recent episode of the popular 
Agricultural Value Chain (AVC) Discussion 
Series, Francois Strydom, Senwes Group 
Chief Executive Officer, concurred that it is 
necessary for everybody working within the 
food value chain to understand and appre-
ciate the need to pro-actively drive the 
development of the informal market and by 
doing so, enable entrepreneurs to flourish 
and the economy to grow.

* Two sessions of the Agricultural Value 
Chain (AVC) Virtual Discussion Series 
focused on the reach and competitiveness 
of this market within the agricultural value 
chain, as well as the dire impact the Covid-
19 lockdown restrictions had on the mar-
ket’s productivity. Visit http://www.senwes.
co.za/en-za/agri-value-chain to for more 
detail and a recap of all the discussions. 

NEWS

	 Annette Willemse
	 Communication Specialist 

Did you know that the informal trade sector generates up to 90% of employment 
opportunities in some sub-Saharan African countries?
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R585: 
the rising cost of 
a full stomach

Poverty is a dire reality in South 
Africa. Even before the com-
mencement of the lockdown in 
March, the economy had entered 

a technical recession with two successive 
quarters of economic decline.  With the 
coronavirus in full swing, the economy 
remains under immense pressure and vul-
nerable communities are faced with severe 
food security concerns. 

Statistics South Africa (Stats SA) recent-
ly released its National Poverty Lines 2020 
report, and it indicates that any person 
living in South Africa needs to have at least 
R585 per month to afford enough food to 
meet the minimum required daily energy 
intake needed to survive. The Food Poverty 
Line (FPL) is based on the daily calories a 
person needs to survive and it is set at 2 
100 calories (as stipulated by the United 
Nation’s minimum daily consumption 
requirement). 

The 2020 edition of the report saw the 
revision of all three cost of living measure-
ments - this includes the FPL, the Lower-
bound Poverty Line and the Upper-bound 
poverty line. The Lower-bound poverty 
line was set at R840 and represents the 
amount derived from non-food items for 
household spending at FPL levels. The 
Upper-bound poverty line was set at R1 
268 per person and refers to the FPL plus 
the average amount derived from non-food 
items of households whose food expendi-
ture is equal to the food poverty line.

Poverty lines are not only important for 
allowing statistical reporting on poverty 
levels and patterns, but also inform plan-

ning, monitoring and evaluation of poverty 
reduction programmes. One such a project 
is the Senwes Agricultural Value Chain 
(AVC) Food Umbrella Project.

MORE AND MORE ARE GOING  
HUNGRY
According to the Bureau for Food and 
Agricultural Policy (BFAP), one of the 
biggest concerns is whether there will be 
sufficient food supplies at affordable prices 
for the country during and following the 
containment period.

The National Income Dynamics’ 
Coronavirus Rapid Mobile Survey recently 
reported that 47% of people surveyed, 
indicated that they ran out of money for 
food in April 2020. This is in comparison to 
21% of respondents surveyed in 2018. This 
points to a substantial increase in the num-
ber of people who were unable to afford 
a monthly supply of food. In a follow-up 
survey in May and June it was reported 
that one in five respondents indicated that 
someone in their household went hungry, 
and one in seven indicated that a child 
had gone hungry. These results suggest 
that vulnerable households are still facing 
deteriorating nutritional intake, despite the 
Social Relief Distress Grants made avail-
able during the pandemic.

TOGETHER WE CAN MAKE A  
DIFFERENCE

Senwes, in a concerted effort to ensure 
food security, especially amongst commu-
nities living under the FPL, has launched 
the Agricultural Value Chain (AVC) Food 
Umbrella Project. Through this project, 
Senwes is uniting the sector’s value 
chain by calling upon primary producers, 
agri-businesses, logistics companies, 
processors and distribution centres to 
work together towards the common goal of 
reaching out to communities destabilised 
by the pandemic.

Donate to this cause by delivering 
maize at any Senwes Grainlink silo on 
delivery number 418688. Other contribu-
tions outside of this spectrum can be made 
by logging onto the AVC Food Umbrella 
page available at www.senwes.co.za/
avc-food-umbrella 

NEWS

	 Annette Willemse
	 Communication Specialist 
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AgriSeker Onderskrywingsbestuurder (Edms) Bpk. 
Reg no. 2014/235270/07 is ’n Gemag� gde 

Finansiële Dienste Verskaff er: FSP no. 45767. 
Onderskryf deur Land Bank Insurance (SOC) Bpk. 

Reg no. 2012/115426/30.

Vra jou versekeringsmakelaar of vind ons aanlyn by agriseker.co.za

ars, vuurwarm plaaskoffi  e wil ’n boer mos saam met nabymense geniet. 
Dankie vir die gasvrye ontvangs wat ons agente en assessors telkens op die 

plaas kry, want dit laat ons voel soos familie. Van familie gepraat; toeganklikheid, 
openhar� ge kommunikasie en eksieperfeksie dienslewering is ingeweef in hoe 
die AgriSeker-familie dinge doen.
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According to the World Health 
Organisation, African traditional 
medicine is said to be one of the 
oldest and most diverse of all medi-

cal systems, even though the medicine systems 
are poorly recorded. African traditional healing is 
interwoven with cultural practices and religious 
beliefs and is therefore regarded as being holis-
tic, involving both the body and the mind.

Recently, with the Covid-19 virus running 
rampage through the entire world, traditional 
medicine has been at the forefront of pre-

ventative treatment anecdotes and scientific 
research. With a cure for Covid-19 still elusive, 
South Africans have turned to age-old traditional 
methods of holistic healing to try and combat the 
spread of the disease.

In July 2020, the South African Higher 
Education, Science and Innovation Department 
reassigned R15 million from existing indige-
nous knowledge projects to support Covid-19 
research into tradition, including the herb touted 
by Madagascar‘s president as a cure for the 
disease. Umhlonyane or Lengana, depending 
on which part of the country you are from, is the 
native name given to Artemisia afra, the herb 
at the centre of the scientific research. While 

extracts of the herb have been used to treat 
severe illness like malaria in the past, it is not 
yet clear whether it has gone through testing for 
efficacy and side effects.

In the weeks following the outbreak of the 
coronavirus in South Africa, social media was 
abuzz with tips on how to fight the virus for which 
scientists are yet to develop a cure. From steam-
ing with eucalyptus oil to drinking a warm con-
coction of water mixed with ginger and garlic, all 
these remedies are said to help with the allevia-
tion of symptoms. The World Health Organisation 
(WHO), however, has expressed great concern 
at the touting of unresearched remedies as a 
cure. In a recent television interview, Matshidiso 
Moeti, the WHO’s Africa regional director said, 
“We are concerned that touting this product 
as a preventative measure might make people 
feel safe to do other things (against medical 
recommendations, such as neglecting social 
distancing and neglecting regular hand washing 
and sanitising).”

The research will for certain open up ave-
nues for research into the medicinal properties 
of other South African medicinal plants like the 
buchu, mongongo, Cape snowbush and baobab 
plants. 

	 Kefiloe Manthata
	 Senwes Journalist

NEWS

South Africa is arguably one of the most biodiverse countries in the world due 
to its diverse ecosystem and organic substances and species versatility. For 
centuries, South African native cultures have used herbal medicine to treat an 
array of ailments.

South Africa’s  
healing plants
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The South African Wine Industry
South African wine producers, like their global counterparts, are left reeling from the 
negative effects of the Covid-19 pandemic on the industry. An initial ban, imposed when 
lockdown commenced at the end of March, lasted for nine weeks – and for five of those 
weeks, wine exports were also banned. On 12 July, amid soaring rates of Covid-19 infec-
tions, President Cyril Ramaphosa reimposed the ban on the sale, dispensing and distri-
bution of alcohol.

STABILITY NEEDED IN A LONG-TERM 
INDUSTRY
In light of this, the fourteenth session of 
the Agricultural Value Chain (AVC) Virtual 
Discussion Series focused on the South 
African wine value chain, and more so 
its response to the current alcohol ban. 
Joining Agbiz’s Dr John Purchase were 
panel members Rico Basson, VinPro; 
Maryna Calow, Wines of South Africa 
(WOSA); Beyers Truter, Beyerskloof Winery 
and Hein Koegelenberg, La Motte Wine.

A LOCAL INDUSTRY ON ITS KNEES
The sentiment of all panel members was 
clear: the decision to once again suspend 
alcohol sales dealt a devastating blow to 
the wine industry, which already suffered 
great financial and job losses due to a ban 
earlier in the lockdown.

According to Beyers Truter, the indus-
try is under immense pressure and the 
negative effects are felt across the value 
chain. His sentiment is echoed by Hein 
Koegelenberg, who explains that the wine 
industry represents a long-term business 
and that the effect of the current crisis will 

be felt for at least the next three years. 
VinPro Managing Director, Rico Basson, 

also paints a bleak picture when he states 
that already before the coronavirus crisis, 
about 30% of local wine producers did 
not show any profit. Add to this the 22 000 
jobs at risk within the sector and the pos-
sible loss of 400 producers (which include 
niche players), and it becomes clear why 
Basson is worried about a looming industry 
collapse. Basson further warns that if the 
sector does not stabilise in the long-term, it 
will soon face the brunt of a dire socio-eco-
nomic and humanitarian crisis.

POSITIVE EXPORT MARKET
With the ban on exports lifted on 1 June, 
indications are that the industry expe-
rienced a very positive export cycle 
in July. According to Maryna Calow, 
Communications Manager of WOSA, about 
38 million litres of wine were exported in 
July and she remains positive that the 
export figures will continue to rise over the 
next few months.

All panel members are in agreement 
that South Africa produces exceptional 
wines and that the industry can hold its 
own amongst its international counterparts.

THE WAY FORWARD
According to Basson, the industry is faced 
with three main challenges, namely: how to 
go about to get the ban lifted, to safeguard 
its reopening and to ensure a better regu-
latory environment.

The sector has subsequently entered 
into a social compact with government, 
industry and labour. Through this three 
tier approach, the sector aims to enhance 
the flow of communication between role 
players. This document is currently being 
lobbied for political buy-in.

In terms of the regulatory environment, 
Basson states that targeted intervention 
programmes are required and that the 
industry is ready to engage with govern-
ment on issues pertaining to, amongst 
others, drinking and driving, the youth and 
alcohol and gender-based violence.

Another important aspect, according 
to the panel members, is the revival of the 
wine tourism sector. All are in agreement 
that although this sector is one of the 
industry’s strongest assets, it will have to 
be revisited to adapt to the new normal 
and a post-Covid-19 environment.

If you missed this fascinating discus-
sion, log in on Senwes’ website to watch 
it - http://www.senwes.co.za/en-za/agri-value-
chain. 

	 Annette Willemse
	 Communication Specialist 

AGRICULTURAL
VALUE CHAIN Virtual Descusssion Series

NEWS
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SPESIALE 
AANBIEDINGE

TOP

Senwes Equipment se ervaring in landbou strek oor 110 jaar. As  
eksklusiewe handelaar van John Deere en alternatiewe toerusting,  
verseker ons jou toegang tot die nuutste ontwikkelings.  
BREEK NUWE GROND.

Breek nuwe grond

equipment

Antoon Smalberger: 082 806 4844  

Staalmeester Prys/eenheid
BTW uitgesluit

7810  STAALMEESTER 2121 HAMMERMILL WITH 5.5KW ELECTRIC 
MOTOR R25 269,99

7809  STAALMEESTER 2121 HAMMERMILL WITH 7.5KW DIESEL 
ENGINE R34 089,99

7581  STAALMEESTER ENOROSSI 5 WHEEL RAKE 3.4M R20 396,25

7583  STAALMEESTER ENOROSSI 5 WHEEL RAKE 3.4M R20 195,00

7805  STAALMEESTER ENOROSSI 5 WHEEL RAKE 3.4M R18 611,25

7578  STAALMEESTER JF C-240 DOUBLE ROW EVOLUTION 90CM 
ROW SPACING FORAGE HARVESTER R323 139,21

7807  STAALMEESTER SOILMASTER 400L WITH 10M BOOM SPRAYER R22 076,25

Falcon
7302  F A7101 BALE FORK LOADER WITH 2.7M LIFT R8 000,00

7306  F A7101 BALE FORK LOADER WITH 2.7M LIFT R8 000,00

6548  F A7105 LONGBEAM & CARRIER MAST ASSEMBLY R4 000,00

6946  F A7520 Q-FIT BALE SPIKE R7 000,00

7225  F A7520 Q-FIT BALE SPIKE R7 000,00

7209  F S1049 UF 1801 MOUNTED FIELD SPRAYER R600 000,00

JCB Attacments
6468  A 1.2 CUBE GRABLING BUCKET R20 000,00

7258  CCA BALE FORK R16 000,00

Lemken
7440 LEMKEN HELIODOR 9/700K                         Nuut R500 000,00

7361  LEMKEN RUBIN 12 500/KUA                       Demo R720 000,00

7358  LEMKEN RUBIN 9 350/U MOUNTED RIGID  Demo R300 000,00

Rovic Leers 
7208  RL AALS09 8T RF4500L FERTILIZER SPREADER R200 000,00

Exfert implimente
 8RY RIPPER MET TOEDIENINGSKAS EN RAAM R330 000,00

 6RY RIPPER MET TOEDIENINGSKAS EN RAAM R300 000,00

 3 PLANT 14 RY RAAM MET TRACS R800 000,00

KOMBINASIE: Koop al drie en betaal slegs R1 150 000,00 BTW uitgesluit

BPI
5541  BP 000MOT9 9T OTMA TILLER R10 000,00

5567  BP 5R I/ROW CULTIVATOR R40 000,00

5565  BP 8R I/ROW CULTIVATOR R60 000,00

Pryse onderhewig aan verandering sonder vooraf kennisgewing en beskikbaarheid van vooraad! Alle pryse is 
BTW uitgesluit. Terme en voorwaardes geld.

Virtual Descusssion Series

NEWS



SENWES SCENARIO | LENTE  SPRING 202044

Digital models from Kenya’s 
small-scale agriculture 
could help SA’s pandemic-stricken farmers 

The limited reopening of restau-
rants and hospitality announced 
by President Ramaphosa is good 
news indeed for small-scale 

farmers who have seen lockdown mea-
sures decimate demand while Covid-19 
continues to compound the challenges 
they face. Previously cited issues, such as 
limited access to markets and finance and 
a lack production, business and network-
ing skills, pale in comparison to complete 
market standstill faced by some farmers 
serving these key sectors. 

Although the production, transporta-
tion and sale of agricultural goods and 
food remain an essential service in South 
Africa, the decrease or complete col-
lapse of demand from hospitality, tourism 
and other key sectors in the value chain 
has had an immediate negative impact 
on local farmers. With national borders 
across the African continent closed to 
tourists, the negative effects have also 
been most pronounced on small-scale 
farmers across Africa who rely heavily on 

the tourism sector and related business-
es. These farmers, mostly located along 
the coastal areas of many African coun-
tries, have been disproportionately affect-
ed compared to those located in more 
inland locations, for example the maize 
producers in and around the Rift Valley in 
Kenya, who serve mainly local consumer 
demand, often through centralised gov-
ernment schemes. 

Business relief opportunities have 
had limited reach for small scale farmers 
in South Africa and the administration 
of these bailouts has been challenging. 
Small farmers in other African regions 
also have little access to the protection of 
government safety nets including bailouts 
through this crisis. African governments 
often do not have the financial resourc-
es to set up schemes like, for example, 
those set up by the US Department of 
Agriculture (USDA) to buy excess sup-
plies. Like many other small businesses, 
some small-scale farmers with strong 
direct links to the hospitality industry have 
had to completely shut down production 
during complete lockdowns. The exit of 
these farmers from production lines may 

	 Kefiloe Manthata
	 Senwes Journalist

Professor Cyril Nhlanhla Mbatha, Director of the Institute of Social and Economic 
Research (ISER) at Rhodes University, says emerging farmers and land reform  
programmes must embrace digital solutions to survive Covid-19. 

have contributed hugely to current food 
price hikes, as total supplies drop and 
transport costs increase as reported in 
some West African countries.

These sudden negative developments 
have forced us to review many of the 
previously useful lessons and strategies 
that researchers have advocated for sup-
porting and growing emerging farmers, 
especially within the land redistribution 
programmes in the land reform project. As 
for many businesses, the panacea may lie 
in digital solutions, demonstrated in ongo-
ing research from Kenya.

LEARNING FROM OTHER MARKETS
In East African countries, such as Kenya, 

farming is a very important economic sec-
tor which accounts for about 75% of the 
workforce, while contributing 26% to GDP. 
Many of the most successful farmers 
are smallholders, cultivating an average 
land size of about 1,4 ha. Case studies 
in those locations show that addressing 
the challenges of information access as 
well as establishing direct links to buyers 
through stable agreements, rather than 
through brokers, are key ways to help 

NEWS
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farmers outperform those who rely mainly 
on brokers to find markets. 

When researching farming practic-
es along the coastal areas of Kenya, it 
was established that informal and for-
mal agreements between farmers and 
bed and breakfast, hotel and restaurant 
businesses provide business security 
and highly favourable prices compared 
to those in the western regions of the 
country, who rely mostly on brokers or 
co-operatives. With buyers located near 
farms, smallholders also face lower trans-
portation costs as part of their business 
costs. In many instances, buyers come 
to collect products at the gates. These 
buyers also include walk-in customers in 
geographical areas with the most active 
tourism sectors. 

While Covid-19 has challenged nor-
mal markets patterns, a key lesson from 
small-holders in East Africa is the contin-
ued effective adoption of digital platforms 
for marketing and sharing of information 
among farmers and other role players 
to find alternatives. Online farming com-
munities, with digital auction markets 
for their products, emerged about five 

NEWS

years ago as an innovative response to 
price and information abuse by brokers 
along the value chains and are now well 
established. These include online auction 
platforms designed by organisations, 
where sellers of agricultural products are 
formally registered and supported to sell 
through live bidding processes. 

The 400 000 member strong Digital 
Farmers Kenya (DFK) community uses 
Facebook to share information and advice 
about production activities and prod-
uct choices, put simply, what to farm, 
where to farm it and what market prices 
to expect thereafter. Some information 
relates to solutions for biological challeng-
es that are being experienced before and 
during cultivation, for example plant and 
animal diseases.  

Farming communities on digital plat-
forms require input from stakeholders 
along the production and marketing 
value chains and for a varied number of 
products, including private suppliers of 
agricultural chemicals, government exten-
sion services with expert knowledge and 
retailers.

These lessons from East Africa have 

been discussed for appropriate adoption 
by South African emerging small farmers, 
especially in national efforts around land 
redistribution strategies. Land reform 
policy strategies in South Africa can 
only move forward through ensuring that 
beneficiaries of land reform programmes 
- aimed at producing commercial farmers 
– are trained appropriately for operat-
ing fully on digital platforms or markets. 
Digital markets are now simply the future 
for farmers and related stakeholders in the 
value chain across the continent to sur-
vive the impact of the pandemic, enabling 
farmers to advertise products, bid for pric-
es and secure essential buyers. 

Covid-19 can provide government 
departments tasked with implementing 
land reform policies with the impetus to 
accelerate the establishment of essential 
digital platforms, the formation of networks 
and the roll-out of relevant training. Tried 
and tested digital platforms and practices 
can be adopted from various parts of the 
continent, including East Africa, with read-
ily available and relevant lessons to help 
our emerging farmers to not just survive, 
but to thrive. 
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Die katoensektor: 
'n magdom uitdagings, 'n wêreld 
vol geleenthede

Dis nou agt maande vandat 
Covid-19 begin het en is 
ons deeglik bewus van die 
verwoestende impak wat die 

pandemie op die wêreldekonomie en mil-
joene lewens het. Maar wat ons nog nie 
weet nie, is watter impak die pandemie 
en gepaardgaande grendelstaat op baie 
sektore gehad het, en moontlik vir nog jare 
kan hê. 

Een van dié sektore is katoen, wat nog 
tot Maart 2020 as 'n suksesverhaal in die 
Suid-Afrikaanse landbou beskou is. Die 
Volhoubare Katoengroep, of Sustainable 
Cotton Cluster, wat in Junie 2014 gestig is, 
is aanvanklik deur 'n toekenning van R200 
miljoen van die Departement van Handel 
en Nywerheid (DHN) gefinansier. Die kato-
engroep versamel die hele waardeketting 
onder een sambreel: boere, pluismeule, 
garingvervaardigers, wewers en breiers, 
kleurders, vervaardigingsaanlegte en klein-
handelaars. In die ses jaar wat dit aan die 
gang is, het kantoenproduksie en -verw-
erking met 800% toegeneem en is byna 50 
000 werksgeleenthede in die kantoensek-
tor geskep of in stand gehou. 

UITDAGINGS
Toe kom die grendelstaat. Oeste en ver-
werking kon voortgaan, maar die uitvoer 
van katoen is opgeskort, wat die eerste 

terugslag vir die sektor was. Sedertdien 
is uitvoerbeperkings opgehef, maar die 
wêreldwye vraag na katoen neem af en 
wêreldpryse tuimel. Met ongeveer 80% van 
plaaslik vervaardigde katoen wat uitgevoer 
word, het dit verreikende gevolge vir die 
sektor. 

Terselfdertyd veroorsaak finansiële druk 
nog spanning vir kleinhandelaars. Een van 
die hoofdoelstellings van die kantoengroep 
is om die verbruik van katoen deur plaas-
like kleinhandelaars te verhoog, met die 
doel om teen 2030 die plaaslike verkryging 
van die voor-Covid gemiddelde van 45% 
tot 63% te verhoog. Edcon, die Mr Price-
groep en Woolworths het hulle daartoe 
verbind om bestellings aansienlik te ver-
hoog. Van dié kleinhandelaars is Edcon 
die grootste, met 'n jaarlikse bestelling van 
2 200 ton plaaslik vervaardigde katoenplu-
is. Met dié dat Edcon in Junie in sakered-
ding geplaas is, is groot bestellings 
gekanselleer. Gelukkig is die aanbod van 
die Foschini-groep en Retailability vir 450 
Edgars- en Jet-winkels aanvaar, maar 
bestellings sal nou met die nuwe eienaars 
onderhandel moet word, met geen waar-
borg dat hulle sal voortgaan of dieselfde 
volume sal behou nie. 

Jare gelede was daar 23 spinners in 
Suid-Afrika. Weens goedkoop invoere het 
die meeste spinners egter gesluit en in 
Suid-Afrika word katoen nou gepluis en 
dan uitgevoer om gespin en geweef te 
word. Dit beteken dat ons nie die kapa-
siteit het om materiaal en klere plaaslik te 

maak nie. Die gevolg hiervan is dat katoen 
langer neem om deur die waardeketting te 
beweeg. Boere moet langer wag vir hulle 
geld en die uitvoermark bepaal direk die 
pryse. Hoewel ons huidige wisselkoers 
die uitvoer van katoen bevoordeel, is daar 
kommer dat die kantoengroep nie voldo-
ende funksioneer nie. Kleinhandelaars 
word dus gedwing om meer in te voer, wat 
die plaaslike sektor benadeel. Boonop het 
die Covid-19-grendelstaat se uitvoer- 
beperkings veseluitvoer geraak, wat  
internasionale kontrakte in gevaar kan stel 
weens die afname in wêreldwye  
ekonomiese aktiwiteite en groei – 'n  
verdere terugslag vir die sektor. 

WAT IS OP DIE SPEL?
Volgens Katoen SA is die potensiaal 
van die katoenwaardeketting groot: As 
Suid-Afrika sy plaaslike verdeling van 
katoen kan verhoog tot 'n vlak waar dit 
die invoer van vier basiese kleinhandeli-
tems – T-hemde, handdoeke, chino's en 
onderklere – met 50% kan vervang, kan 
dit meer as 75 000 werksgeleenthede in 
die bedryf skep en bykans R10 miljard in 
die ekonomie inspuit. Katoen word in van 
Suid-Afrika se armste provinsies gekweek 
– Limpopo, die Noord-Kaap, Noordwes, 
Kwazulu-Natal en Mpumalanga. Die onder-
steuning en groei van die sektor het dus 
sin vanuit 'n werkskeppings- en armoede-
bekampingsperspektief, veral inaggenome 
dat kleinboere met die hand oes. Namate 
die druk op die watervoorraad toeneem, 

LANDBOUKUNDIG: PROMOSIE

	 Cobus de Bruyn
	 Nedbank se Landbouafdelings-

bestuurder vir die Noorde
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word katoen as 'n alternatiewe gewas vir 
mielies beskou, met 'n hoë opbrengs, veral 
in Noordwes. 

Benewens die aanvanklike toekenning 
van R200 miljoen van die DHN, is privaat-
beleggings van meer as R500 miljoen 
gemaak om die oes- en verwerkingsver-
moë te verhoog. Verdere indirekte inves-
tering van meer as R200 miljoen is deur 
die res van die rolspelers in die waarde-
ketting gemaak om sakebestuurstelsels 
op te gradeer en meer mense in diens te 
neem. Sommige van hierdie beleggings 
is gebruik vir nuwe infrastruktuur en teg-
nologieë, soos die opgradering van die 
Loskop Katoenpluismeule in Marble Hall 
en die nuwe pluismeule in Koedoeskop 
naby Thabazimbi. Die Mr Price-groep het 
betrokke geraak by die finansiering van die 
ontwikkeling van kleinboere en boere het 
miljoene in toerusting en katoenplukkers 
belê. Die risiko is ook groot vir die meer as 
1 000 opkomende katoenboere wat 3 365 
hektaar moet oes en tussen 4 500 en 7 
500 mense in diens het. 

WAT MOET GEDOEN WORD?
In die gees van die katoengroep is 
samewerking die belangrikste en moet 
alle belanghebbendes saamstaan. Baie 
moet nog gedoen word voor die Foschini-
groep- en Retailability-transaksies met die 
Edcon-groep se sakereddingspraktisyns 
beklink word, maar dit is 'n stap in die 
regte rigting. Nuwe eienaars moet nou 
aangemoedig word om by die kantoen-

groep aan te sluit en meer van Suid-Afrika 
se groothandelaarsgroepe, asook ander 
rolspelers, moet aan boord kom en die 
sektor ondersteun. 

Na ons mening kan die regering en 
die privaatsektor sake 'n groot hupstoot 
gee deur 'n 'Koop plaaslik'-veldtog te 
loods. Tans is plaaslike produksie minder 
as Suid-Afrika se katoenpluisverbruik van 
bykans 315 000 ton per jaar en ons voer 
steeds 95% van ons katoen in, meestal uit 
Zambië en Zimbabwe. Tog voer ons 80% 
van ons katoen uit. Plaaslike verbruik kan 
egter nie toeneem totdat daar nuwe vaste 
investering in die tekstielbedryf is en die 
groei in plaaslike grondstowwe toeneem 
nie. Dit is nou meer as ooit nodig om 'n 
'koop plaaslik'-kultuur te skep. Dit is nie 
meer goedkoper om katoen in te voer 
nie, want die rand verswak teenoor die 
dollar. Dit het dus meer besigheidsin vir 
kleinhandelaars om die plaaslike sektor 
te ondersteun. En wêreldwyd is daar 'n 
Covid-aangedrewe beweging om plaaslike 
mense te ondersteun en lande kyk hoe 
hulle self aan hulle behoeftes kan voldoen. 

Dit is 'n positiewe kringloop: die ver-
betering van die infrastruktuur en kapa-
siteit van spinners en wewers sal die hele 
waardeketting binne ons grense hou, 
koste verlaag en leweringstye verbeter, 
terwyl dit die plaaslike sektor ondersteun 
en werk skep. 'n 'Koop plaaslik'-kultuur sal 
die vraag na plaaslikvervaardigde katoen 
'n hupstoot gee en meer winkelgroepe wat 
bestellings plaas vir plaaslike kantoenpluis, 

LANDBOUKUNDIG: PROMOSIE

sal die hele waardeketting ondersteun.
Op kort termyn steun Nedbank die 

waardeketting tydens Covid-19 deur 
toepaslike regeringshulppakkette. "Ons 
verstaan die waardeketting van die 
katoensektor goed en bied pasgemaakte 
oplossings aan die sektor. Omdat ons die 
groter prentjie in ag neem, kan ons die 
regte finansieringsoplossings bied en die 
waarde van katoen as sekuriteit in berek-
ening bring." Nedbank ondersteun Katoen 
SA, in samewerking met International 
Social and Environmental Accreditation 
and Labelling (ISEAL), om volhoubaarheid-
standaarde (BCI-katoen) vir die sektor in te 
stel. BCI (Better Cotton Initiative) bestaan 
om wêreldwye katoenproduksie beter te 
maak vir die mense wat dit produseer en 
vir die omgewing waarin dit groei, en om 
die toekoms van dié sektore te bevorder. 
Nedbank ondersteun ook transformasie in 
die landbousektor en neem deel aan ver-
skeie transformasieprojekte, byvoorbeeld 
die Taung katoen-, koring- en mielieprojek 
in Noordwes. 

Uiteindelik is die les hier dat inkomste 
en diversifisering van die mark belangrik 
is om risiko's te verklein. Hoewel daar 
reeds baie werk gedoen is, is beduidende 
groei in die plaaslike mark nodig om 
Suid-Afrikaanse katoen in nuwe markte te 
diversifiseer. Met die potensiaal in plaas-
like asook wêreldmarkte, is dit beslis die 
moeite werd om hande te vat om die uit-
dagings wat die Covid-19-pandemie aan 
die sektor gestel het, te oorkom. 

Dit is nou meer as ooit nodig om 'n  
'koop plaaslik'-kultuur te skep. Dit is nie meer 

goedkoper om katoen in te voer nie.
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VOORSTE OPBRENGS-
POTENSIAAL

AGRONOMIES 
STERK

HOË OLIE
INHOUD

Saam boer ons 
vir die toekoms™

Pannar se sonneblombasters het onbetwisbaar die beste genetiese potensiaal en tegnologie op die mark. Die diverse pakket sluit konvensionele, 
Pannar® basters met die Clearfi eld® Plus-eienskap en ’n hoë-oleïensuur-baster in.

GEÏNSPIREER DEUR DIE NATUUR, GEDRYF DEUR WETENSKAP

KLASLEIER SONNEBLOMME MET STABILITEIT 
EN HOË-OPBRENGSPOTENSIAAL
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side of seemingly deserted stretches of 
road. The biggest draw-in for this type of 
agritourism is the ‘organic’ or fresh-from-
the-farm element to it. Farmers sell fruit 
and veg, canned items and other organic 
products directly to consumers either at 
markets and fairs or on the farm itself, often 
alongside other agritourism offerings.

Agri Tourism

Agritourism is the term given to 
farming operations that have 
turned the farming aesthetic 
into a somewhat lucrative busi-

ness and a means of bringing in addi-
tional income. More people are jumping 
at the diverse opportunities offered by 
Agritourism as a diversification option for 
their farming operations that do not require 
them to veer too far off from their primary 
source of income.

Due to economic hardships and con-
stant fluctuations in the agriculture industry 
across the world, many farmers, especially 
those with small, family-owned farms, have 
found it necessary to augment the agri-
cultural business model and explore new 
ways of generating income.

South African tourism has, over the past 
two decades, shot to the forefront of the 
efforts to pour new life into the country’s 
economic development. Metropolitan and 
urban areas have a lot to offer in terms of 
entertainment and luxury leisure activities, 
but for rural areas and small countryside 
towns, the tourist appeal has, until now, 
been lacking. Following on the heels of 
township tourism renowned for its historical 
tours, Agritourism creates a niche area for 
rural communities to leverage their natural 
charm to appeal to tourists.

THE RIGHT BUSINESS VENTURE FOR 
YOUR NEEDS
There are different forms of agritourism, 
each with its benefits and pitfalls. Which 
one you choose to pursue, will depend 
greatly on your location, the size of your 

establishment and of course, the energy 
and resources that you are willing to direct 
towards the agritourism business.

DIRECT-MARKET AGRITOURISM
This form of Agritourism refers to those 
beautiful, colourful fruit and vegetable 
stands that you will often spot on the 

Planter Monitor
•	 Seed per 100m per row, seed population
•	 Hectares worked and much more
•	 Easy to install and maintain
•	 Fertilizer and turning of axles
•	 Can be applied to most planters
•	 Real tough, rust and water resistant

Process Monitor
for Air Seeders

Plant with VISION
Cut losses with PRECISION

www.electrolee.co.za
012 345 3193

Proudly made in South Africa

Hit Sensor 
Flex Pipe Mount

•	 Area    Speed
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•	 Easy to install
•	 Bin / Tank full
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	 Protek

Die lank en die kort van
 grasperksorg

‘n Pragtige, welige, gesonde grasperk verg aandag en 
moeite, maar dit komplimenteer die res van jou tuin.  
As jy 'n bietjie tyd en moeite spandeer en die wenke 
hieronder volg, kan jy ook 'n grasperk hê wat die 

bure sal beny.

Besproeiing:

Vir ‘n gesonde grasperk, moet die korrekte hoeveelheid water 
op die grasperk toegedien word. Nie net sal dit gesonde groei 
bevorder nie, maar ook die grond afkoel.  

Maak in die vroegoggend nat gedurende die koelste tyd van 
die dag om sodoende verdamping van water te beperk. As die 
grasperk vroeg natgemaak word, kan die water insypel na die 
wortelstelsel in plaas van om te verdamp. Indien jy laatmiddag 
natmaak, sal die gras nie teen die aand droog wees nie, wat  
verskeie siektes kan veroorsaak.  

Die hoeveelheid water wat toegedien word, moet aangepas 
word by die grondtipe. As jy leemgrond het, maak jou grasperk 
een keer per week goed nat.   25 mm water per week is die 
perfekte hoeveelheid wat jou grasperk behoorlik gehidreer sal 
hou. Sandgrond moet meer gereeld natgemaak word, aangesien 
die water vinniger dreineer. Kleigrond is geneig om water vas te 
vang, en dit sal voorkom dat water aan die grasperk beskikbaar 
gestel word.

Maak gereeld seker dat daar nie waterpoele of droë kolle op 
die grasperk is wanneer jy dit natmaak nie. As daar droë kolle is, 
gee meer gereeld water en indien daar waterpoele is, verminder 
die water.  

Warmseisoengrasse soos kikuyu moet diep natgemaak word 
sodat die wortels dieper kan groei en die gras droogtetoestande 
kan oorleef.  Koelseisoengrasse benodig egter meer gereelde, 
maar minder water op ‘n slag aangesien die wortels nie diep 
groei nie.

‘n Gesonde grasperk voel sag onder jou voete, maar as die 
gras nie terugspring nadat jy daaroor geloop het nie, moet dit 
natgemaak word.  

Maak areas waar honde urineer (veral teefhonde) onmiddellik 
nat, andersins meer gereeld om te verhoed dat daar kolle gras 
vrek. 

EDUCATION AND EXPERIENCE  
AGRITOURISM

This form of agritourism aims to give a tourist the farm experi-
ence by hosting groups of visitors on a farm to educate them on 
farm life and the agriculture value chain. This may include fruit pick-
ing, or the experience of being a farmworker for the day, cleaning 
fields and milking cows. The farm itself is marketed as a tourist des-
tination. Whether agritourists pay to pick their own produce, attend 
wine tastings at a vineyard or simply enjoy the farm atmosphere, the 
draw is the first-hand experience. Once visitors are acquainted with 
the farm more closely, they may also be more inclined to buy its 
agricultural products.

RECREATION AND EVENT AGRITOURISM
Recreation and event agritourism is the more lucrative form of 
the three. Farmers with big pieces of land can benefit a lot from 
recreational agritourism. In South Africa, music festivals and week-
end-long fairs hosted on plots and farms are gaining popularity. 
Farmers partner up with big sponsors and party promoters to rec-
reate Coachella-like scenes. Activities like quad biking, horse riding 
and other recreational activities on farmland are big draw-ins. The 
farm/Bushveld aesthetic is now growing much more popular as a 
wedding venue for the content obsessed Z generation. There are 
several options available to farmers in the Agritourism sphere. A 
little research and preparation can help move your business to the 
next level, using only the resources available at your disposal.  
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Onlangs word Leonard Cohen in postuum met ’n Gram-
my-toekenning vir ’n album vereer waarop onder andere 
die liedjie, “You want it Darker”, verskyn. In die liedjie 

sing hy op die agtergrond: “Hineni, Hineni” – die Hebreeus vir 
“Ek is hier”, waarop Leonard antwoord: “I’m ready my Lord.”

Het jy al daarvan bewus geword dat die Gees, wat op ’n onver- 
klaarbare manier iets in jou hart lê, ’n wysheid aan jou bekend 
maak, leiding gee daar waar jy antwoorde gesoek het?  Of word 
jy elke nou en dan opnuut verras deur die skoonheid van ’n 
sonsopkoms of -ondergang, die verrassende manier hoe saad 
eenvoudig uitspruit en groei, hoe ’n koei met moederlike instink 
na haar kalf omsien ... die maniere hoe daar vir jou en jou gesin 
gesorg word? Dis God se manier om aan jou te sê: Ek is hier. 
Hier waar jy elke dag met jou gewone dagtaak voortgaan, agter 
jou lessenaar sit en stoei, saam met jou huismense aan tafel sit, 
daar ís Ek. 

God bly in die hiér van elke gelowige. Dink maar: Moses loop 
niksvermoedend na ’n brandende bos: ’n Plek waar God vir hom 
sê: “Moses, ek is hier.” Samuel hoor ’n vreemde stem in die nag, 
maar besef later dis God self wat hom op sy naam roep. Dis toe 
wat hy antwoord: “Praat Here, u dienaar luister.” Saul is op die 
oorlogspad teen die Christene totdat God vierkantig voor hom 
verskyn en sê: “Saul, dis Ek wat hier is.”

Wanneer ons harte bewustelik ingestel is om God raak te sien, is 
dit asof gewone dinge ánders begin lyk, die alledaagse klanke 
van voëls se getjirp hul eie simfonie vorm, jou oggendkoffie na 
dankbaarheid ruik, jou hande in die van jou geliefdes, léwe voel. 
Mag jy met ’n hart leef wat sê: “Ek is gereed vir U, Here.”

Here, help my om U raak te hoor, te sien ... raak te lééf in die 
gewone sleurgang van die lewe. Ja, hier is ek, Here. 

Milanie Vosloo

God is in jou híér:
elke oomblik van elke gewone 
dag. En Hy roep ons. Soms hard 
en duidelik. Soms net ’n  
verbygaande sagte fluistering

Kos vir die siel

RUBRIEK | COLUMN

Ginger Lemon
Wellness Shots 

These wellness shots are sour in the best way: There's tartness 
from the lemon juice and the ginger, and cayenne adds a pleas-
ant, subtle warmth. Meanwhile, the honey balances out all that 
acidity and coats your throat. 

You only need five ingredients - lemon, water, honey, cayenne 
pepper and ginger - for this quick home remedy that is full of 
antioxidants, anti-inflammatories and vitamin C. 

Prep Time: 10 Mins

INGREDIENTS:

3 lemons, peeled, 

1/2 cup water plus more when serving 

1/3 cup chopped fresh ginger, 

2 tablespoons honey, 

1/4 teaspoon cayenne pepper

HOW TO MAKE IT:

Process lemons, water and ginger in a blender on high until well 
blended and frothy - about 2 minutes. 

Pour mixture through a mesh strainer into a clean jar or contain-
er, discard solids. 

Stir in honey and cayenne. 

To serve, stir 1 oz. ginger-lemon shot with 1 oz. water and 
shoot! 

	 Nicole Mclaughlin 
	 www.myrecipes.com/recipe/ginger-lemon-wellness-shots

Standaard sms-tariewe geld en geen werknemers van Senwes mag 
deelneem nie. Vir die volledige kompetisiereëls, besoek die webtuiste 

www.senwes.co.za.

Simfonie van seën is in Januarie 2020 uitgereik en is teen R199 
op die rakke. Een gelukkige leser kan ’n kopie wen van Simfonie 

van seën, dagstukke vol hoop en inspirasie wat jou siel sal verkwik. 
SMS Senwes, Cum, jou naam, telefoonnommer en e-posadres 

na 31022 voor 30 October 2020.

Wen met Senwes en Cum Uitgewers

IN THE KITCHEN | IN DIE KOMBUIS
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grond-, plant- en 
wortelgesondheid

Beheer vir verbeterde

 

Kom ons gesels ... 
@Bayer4Crops

Bayer (Edms) Bpk. Reg. Nr. 1968/011192/07
Wrenchweg 27, Isando, 1601.
Posbus 143, Isando, 1600.
Tel: +27 11 921 5002
www.cropscience.bayer.co.za  /// www.bayer.co.za

Velum® GR Reg. Nr. L10783 (Wet Nr. 36 van 1947).
Velum® GR bevat Fluopyram (Versigtig).
Velum® GR is ’n geregistreerde handelsmerk van
Bayer AG, Duitsland. Gebruik slegs volgens etiketaanwysings.

VELUM® GR
is ’n aalwurmdoder
geregistreer op mielies.
Vir meer inligting laai die 
Bayer Toepassing af, 
BayerCropSA.

Velum® GR bied:

//  Uitstekende aalwurmbeheer.

//  Verhoogde opbrengs.

//  Verhoogde lewenskragtigheid  
 (wortel- en plantgesondheid).

//  ‘n Gunstige omgewingsprofiel.

GEWASBESKERMING

Ons rugsteun jou deur

Jou trots
  ons passie
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THEM ALL

Following models available:
HPX615E/HPX815E trim levels • Deposits from 15%*

• Terms 12 to 60 months

•	 Monthly	and	annual	payments	to	align	with	your	cashflow

• VAT back or capital repayments welcome*

• With all these options you also get a lower interest rate*

XUV560E/M-s4 trim levels

XUV590E/M/M-s4 trim levels
XUV825E/M/M-s4 & XUV855E/M/M-s4 trim levels
XUV835E/M/R & XUV856E/M/R trim levels

XUV825M XUV560EXUV590M

FINANCE
WE CAN

E-Trim: entry range model (no power steering) | M-Trim: mid-range model (power steering) | R-Trim: premium-range model (power steering, cab, HVAC) | M-s4: 4 seater options (power stearing)

Believe in greater

Finance built for you

BIG OR SMALL

John Deere Financial is supported by Absa, an authorised financial 
services provider and registered credit provider. Reg No NCRCP7.

JohnDeereAfrica

HPX815E XUV865R

B
ig

D
oo

r 
24

45
3


